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NADA TO CHECK USED CARS 


Sparks 


Van Winkle Awakens 
Ashland-Born Men 
Trunk Conscious 
Eastman Surprised 
Cleenie the Plug 


- oe 


By 
Chris Sinsabaugh 


N HONEST confession is good | 

for the soul, they say. That 
being so, let me start by admit-| 
ting right here that I am just} 
an old Rip Van Winkle. Mebbe 
it isn’t the full 20 years that I 
have been asleep but it is at least | 
half that. Meaning that it took 
a trip from Washington, D. C., to 
Detroit to make me realize the dif- | 
ference between the touring of to- 
day and that of my time, for it is 
' at least a decade back since I| 
actually did any touring—out on 
the road on a real trek, with an 
" overnight stop. That Washing- 
ton-Detroit two-day trip of mine 
last week-end certainly was an 
eye-opener. No wonder the whole 
country is on wheels and cross- 
country driving is a national pas- 
time! 

* * * 

THE FOLKS had driven to the 
nation’s capital the week-end pre- 
vious in a new Pontiac eight, and 
, was about ready to return when 
‘I got the big idea—-why not hop 
‘the train to Washington and ride 

back with the family? And I} 

hopped to Washington only to | 

find the Pontiac’s nose was turned 
homeward, awaiting my arrival. 

Fifty minutes in the capital and 

I was en route back to Detroit. 

7 * * 


MY FIRST REACTION to the 
changes in touring came with the 
discovery that the built-in trunk 
makes for comfort—no more over- 
flowing of the tonneau with bag 
and baggage, everything tucked 
away in the trunk. And no sooner 
were we clear of Washington than 
I found that nowadays one does 
not need a map to go cross- 
countrying. The national routes 
all are sign-boarded, so there 





is no excuse for getting lost. In- 
deed, we never once got off the 
road in our 600-mile, two-day 
journey, and that took in going 
through several big cities and 
towns. 
* 7” o 

BUT WHERE I realized the 
wonderful improvement in today’s 
automobile over that of 10 years 
ago was when we passed McCon- 
nelsburg, Pa., and faced the 
mighty Alleghanies, towering 
peaks that seemed insurmount- 
able and which cut us off from) 
our night’s goal, Pittsburgh. But 
I found that modern engineering 
has tamed these mighty hum- 
mocks. Whereas, in the old days 


tains most of the way in second | 
or low gear, boiling over half- 
way up, the Pontiac romped along 
merrily in high at speeds of 





(Continued on Page 16, Col. 4) 


Will Unveil New Plant 


Chevrolet co IF ord Retail Dellsevies 
Reach 126,783 in March 


Big Assembly in 
Rakinove Apr. 9 


Baltimore, Apr. 5. — The 
Chevrolet Motor Co.’s 80,- 
000-car-a-year assembly 
plant in Baltimore, will be 


opened formally, Tuesday, 
April 9, and will immediately be- 
gin producing both passenger 
cars and trucks. 

The City of Baltimore will make 
a civic holiday of the date, to 
celebrate the addition to its var- 
ied industries of its first auto- 
mobile plant, and to welcome 
formally the representatives of 
the General Motors Corp. and 
Chevrolet Motor Co. who will at- 
tend the opening ceremonies. 
Official proclamation by the Gov- 
ernor of Maryland and by the 
Mayor of Baltimore will welcome 
the automobile officials to the 
state and to the city. 

After the flag raising at the 
new plant, and the inspection of 
the new buildings and equipment, 
a formal banquet will be given by 
the Association of Commerce in 
honor of General Motors and 
Chevrolet visitors. The speakers 
will include Gov. Harry W. Nice, 
of Maryland; Mayor Howard W. 
Jackson, of Baltimore; Alfred P. 
Sloan jr., president, and W. S. 
Knudsen, executive vice-president 
of General Motors; M. E. Coyle, 
president and general manager of 
Chevrolet, and Adam J. Hazlett, 
president of the Association of 
Commerce. 

In its structural design, its lay- 


(Continued on Page 3, Col. 1) 





Dearborn, Mich., Apr. 5. 


Retail; of 1934. The first quarter total 


deliveries of Ford V-8 cars and|was 33 per cent greater than the 


trucks in March totalled 126,783 
units, the largest month’s sales 
volume since June 1930, it was | 
announced today at the offices of | 
the Ford Motor Co. 

The March total was more than 
double the volume of retail deliv- 
eries in March, 1934, when the 
total was 61,553 units. 

Retail deliveries for the first 
quarter totalled 293,318 units, or 
116 per cent more than the 135,634 


units delivered in the first quarter 


O’Rourke Heads 


Sales for New 


Pierce-Arrow Co. 


Chicago, Apr. 5. 
Chanter, president of the 
Pierce-Arrow Motor Corp., 
nounced’ today 
at a mid-west- 
ern sales con- 
vention held at 
the Stevens 
Hotel that 
7 wTeenman d. 
O'Rourke, who 
has been asso- 
ciated with 
Pierce - Arrow 
for more than 
28 years, had 
just been elected 
vice - president 
in charge of sales. 

(Continued on Page 21, 


T. J. O'Rourke 


Col. 3) 


combined 


Arthur J. 
new 
an- 


O’Rourke, 


totals for the first 
quarter in 1932, 1933 and 1934. 
Production of Ford V-8 cars and 
trucks in March in the United 
States totaled 158,887 units, com- 
pared with 77,947 units in March, 
1934, it was announced today at 
the home office of the Ford Motor 
Co. 

Domestic production in the first 
quarter totaled 386,326 units, com- 
pared with 194,859 units in the 
first quarter of 1934, an increase 
of 98 per cent. 

March production of Ford V-8 
cars and trucks by Ford Motor 
Co. of Canada Ltd. totaled 10,613 
units against 6,121 a year ago. 
First quarter production was 24,- 
607 as compared with 18,719 last 
year. 


Dodge Dealers 
Offer Publie 
Spring Program 


An open house 
Spring showing 
of the latest Dodge and Plym- 
outh cars will be staged by 
Dodge dealers throughout’ the 
country beginning Apr. 6. 

The showings are scheduled to 
open their doors simultaneously 
and will include, it is said, en- 
tirely new features and a series 
of trials and demonstrations. In 
these, visitors will be asked to 

(Continued on Page 20, Col. 2) 


Detroit, Apr. 5. 
celebration and 


GM Starts Current Buying Season 
With Fi irst Group of Spring Shows 


The To Pp Ten 
Passenger Cars 


First Ten in Registrations 
as Reported in ADN Today 
1935 - 1934 
Pos. Make Pos. 
1—111,263 Ford 54,638— 1 
56,085 Chev, 32,074— 
51,759 Plym. 26,363— ; 
20,330 Dodge 9,950— 
14,601 Pont, 6,569— 
13,673 Olds 2,306— § 
8,860 Huds.* 3,491— 
7,891 Buick 5,943— 6 
9— 4,800 Stude. 4,470— 
10— 4,570 Chrys. 705—10 
"Includes Terraplane. 
Total All Makes 
307,250 156,129 

See total registrations to 
date 1935-1934, pages 20 and 
21, this issue. 
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| peared 
| out the country. 
| ever, they are arranged to suit lo- 
| cal 


| it beginning Apr. 6. 
| are scheduled for the week pre- 
| ceding Easter, but another group 


Detroit, Apr. 5.—As a stimulant ® 


to the current spring buying sea- 

| son, 

| launches the first group of shows 
in 

| showings. 

| are 

| cities throughout the country, in 


General Motors tomorrow 


this year’s series of spring 
One-week exhibitions 
to be held this year in 51 


three date groups, during the pe- 
riod of Apr. 6 to May 11. Hereto- 
fore, the spring shows have ap- 
simultaneously through- 
This year, how- 


conditions more closely. 
The first group of 13 will exhib- 
No shows 


of seven cities will open Apr. 20. 
A third group of 29 will open ex- 


| hibits Apr. 27 and the last, Min- 


neapolis and St. Paul alone, will 
open May 4. 
It is expected that this year’s 
(Continued on Page 6, Col. 1) 


Supreme Court 
Reverses Ford- 


Sweeten Decision | 


Philadelphia, Apr. 
cision of the Common Pleas Court 
in Philadelphia in the 
Sweeten suit was reversed Mon- 
day by the Pennsylvania Supreme 
Court. 

In the lower court, Ford Motor 
Co. was ordered to pay $100,000 to 
the defunct Sweeten Automobile 
Distributing Co., of Philadelphia. 

The suit grew out of the pur- 
chase of Lincoln Motor Co. by 
the Fords in 1922. While the 
Lelands still controlled the Lin- 
coln, they induced the Sweeten 
company, then Franklin distribu- 


(Continued on Page 11, Col. 3) 


definite 





5.—The de-| 
Ford- | 


| 1934, R. L. 





Will Take First 
Inventory Census 


Made by Dealers 


Retailers’ Letters Show 
Heavy Over Supply 
At Many Points 


Detroit, Apr. 5. — A cen- 


sus of dealer used car 


stocks, national in scope and 
in its findings, is 
shortly to be launched by 
the NADA, it was learned today. 
This is the first time the dealer 
body has made a survey of the 
used car situation and the move 
follows in the wake of the dis- 
covery that the oversupply of 
used cars has become so great as 
to menace further new car sales. 

Complaints tuat the sharp in- 
crease in new car sales together 
with an early selling season had 
resulted in accumulations of used 
car stocks in such numbers that 
the sale of new cars is seriously 
threatened, have been heard for 
the past two weeks. 

Since authentic information re- 
garding used car stock through- 

(Continued on rage 18, Col. 1) 


Reo Gets Order 
For $1,500,000 
Worth of Trucks 


Lansing, Mich., Apr. 5._-Govern- 
ment contracts calling for imme- 
diate delivery of $1,500,000 worth 
of Reo Speed Wagons and truck 
equipment have been announced 
by Donald E. Bates, president. 

With the closing of the con- 
tracts which overshadowed a 
previous government order an- 
nounced 10 days ago, the Reo 
factory has been rushing to com- 
pletion thousands of trucks which 
will be delivered to the Depart- 
ment of Interior and the Depart- 
ment of Agriculture. 

The government contracts are 
for various types of stake and 
dump body jobs, representing the 
largest fleet sale in the history 
of the company. 


‘February Sales 
Total ‘170.615 


Passenger Cars 


Detroit, Apr. 5.—February sales 
of new passenger cars through- 
out the United States totaled 170,- 
615 units against 94,887 units, or a 
gain of 79.81 per cent over na- 
tional sales during February, 
Polk & Co. reported 
today in its weekly summary of 
passenger car registrations. 

February truck sales through- 
out the nation totaled 34,797 units, 
Polk reported, an increase of 42.17 
per cent over national sales in 
the corresponding month last 
year, when 24,476 units were reg- 
istered. February, 1935, truck 

(Continued on Page 6, Col. 8) 
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Fate of Measure Said 


To Hinge 


Washington, Apr. 5.—Regarded 
by many as the biggest question 
mark before the present Con- 
gress, the Wagner labor disputes 
bill entered a new phase this 
week with the closing of com- 
mittee hearings in both House 
and Senate and the beginning 
of committee deliberations con- 
cerning its final form. 

Enactment of the measure de- 
pends apparently on word from 
President Roosevelt. Labor 
leaders are hoping he will say 
it. Meanwhile, Senate and House 
Labor committees are embarking 
on the perplexing task of re- 
vamping the bill to suit as many 
of its advocates as possible. 

Organized industry, of course, 
is bitter against the principle of 
setting up a quasi-judicial board 
with power to conduct worker 
elections for selection of collec- 
tive- bargaining representatives 
under the majority-rule principle. 

Labor Racketeering 

The chief demand of industry 
in the Senate hearings has been 
that coercion of employes “from 








any source” be prohibited. This 
is based on their charge that | 
labor racketeering is widespread | 
and would be encouraged if em-| 
ployes were forbidden to mix in | 
union affairs. 

Senator Wagner opposes such | 
a provision, but the Senate Ed-| 
ucational and Labor Committee 
last year wrote it into his bill. 
The measure never reached the 
floor for debate. 

The other big battle ahead is 
whether the proposed new labor 
board is to be in the Labor De- 
partment. The ovresent power- 
less board is under the Depart- 
ment, and Secretary Perkins 
wants this status continued. She 
does not, however, ask power to 
review the board’s decisions. 

Three-Man Board 

A powerful body of opinion, in- | 
cluding Chairman Biddle and} 
former Chairman Garrison of the 
labor board, and Senator Wagner, | 
are emphatic in contending that | 
the board, to be effective, must | 
be independent, like the ICC, the 


Federal Trade Commission and 
other such bodies. The AF of L 
leaders, however, support Miss 
Perkins, 7 


Last year the Senate committee, | 
in re-writing the Wagner bill, 
put the proposed board under 
the Department. 

The bill this year proposes a 
board of three impartial or 
public members, appointed for | 
five-year terms, at $10,000 a year. | 
Last year’s bill originally pro- 
vided for a seven-man_ board, | 
including two labor and two in- | 
dustrial members. 

The proposed labor board} 
would have full powers of initi- 
ating arbitration, of investigating, 
and of subpoena. 

Proponents of the bill are em- | 
phatic in asserting that mere re- 
iteration of Section 7A in the 
new NRA bill will not safeguard 
the right of workers to organize. 











3—The government makes 


| not to pass 


| labor union 


on President 


With the conclusion of the | 
hearings before the Senate Com- 
mittee on Education and Labor 
on the Wagner Bill, the Automo- | 
bile Manufacturers’ Assn. today 
sent a summary of the motor in- 
dustry’s position on the proposed 
legislation to David I. Walsh, 
chairman, and to the other mem- | 
bers of the committee. 

In its final statement that fol- 
lows the presentation of Robert 
C. Graham on behalf of the in- 
dustry, the motor manufacturers 
record their views as follows: 

Automobile manufacturers stand | 
squarely on the American principle 
that men have an inalienable right 
to work, free from coercion from 
any source whatsoever. 

We are pledged to the observance 
of collective bargaining and protec- 
tion of the rights of minorities. 

We support, therefore, the princi- 
ples laid down for the industry by 
the President in his settlement of 
Mar. 25, 1934, in which he stated 
among other terms— 
1—The employers agree to bargain 

collectively with the freely chosen 

representatives of groups and not 





to discriminate in any way 
against any employe on_ the 
ground of his union labor affilia- 
tions. 

2—If there be more than one group 
each bargaining committee shall 
have total membership pro-rata 


to the number of men each mem- | 
ber represents. 
it clear | 
that it favors no particular union | 
or particular form of employe | 
organization or representation. 

The government’s only duty is 

to secure absolute and uninflu- 

enced freedom of choice without | 
coercion, restraint or intimida- 
tion from any source. 

The President states further— 
“This is not a one-sided stipulation, 
an organization of employes asking 
to exercise their representative 
rights cannot at the same time be 
unmindful of their responsibilities.” | 

Full legal and financial responsi- 
bility is, we think, a proper re 
quirement of both parties to col 
lective bargaining. 

Believing that the President’s 
statement sets out fair and equit- 
able rules for guidance in employer- 





employe relations, the Automobile 
Manufacturers’ Assn. and its mem- 
bers support the principles stated 


by the President, and in the broad 
interest of all labor urge Congress 
any legislation that vio- 
lates these principles. 


In the belief that the Wagner 
Bill, as now constituted, does vio- 
late these principles, we reiterate 
our objection to it in the interest 
| of sound recovery and the public. 

Equally it follows that we are | 
opposed in principle to any and all | 
| legislation, the effect of which! 


would be to impose on American | ; 
industry and the American worker | ;; 
the domination of the professional | 
organizer. 


Sponsors Contest 


Nashville, Tenn., Apr. 5.—The 
| Nashville Banner, local afternoon | 
newspaper, is sponsoring “Used Car 


Month” during April. Nashville’s 
champion used car salesman will be 
chosen and presented a loving cup, | 
appropriately engraved. 
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The all-time weekly sales record of Chrysler Corp. for the week ending Mar, 30 sends the graph far 


above the chart used to record sales. 


K. T. Keller, general manager, points out to B. E. Hutchinson 
| and Walter P. , Chrysler where the lines would extend to mark the total of 17,689 sales for the week. 





A. F. of L. Calls 
200 Men Out 
At Hupp Plant 


Detroit, Apr. 5.—Several hun-| 


| dred employes in the production 
| department of the Hupp Motor 


Car Corp. walked out on strike 
today. 

Strike leaders claim approxi- 
mately 90 per cent of 825 men 


and women employes are out on 
strike; but company officials said 
approximately 200 men are out, 
leaving about 1,200 working. 

The strike was called by Local 
No. 16,698, United Automobile 


Workers Federated Labor Union, | 


affiliated with the American Fed- 
eration of Labor. 


The strike was called, it was 
| said by the AFL, because the 
company refused to negotiate 
with the workers. 


The strike affects so few men 
that production will not be seri- 
ously curtailed, Hupp officials 
said. 


Illinois Court 
Holds Recovery 


Act is Illegal 


Bloomington, IIll., Apr. 5.—Judge 
Homer W. Hall, of the McLean 
county court, last week held that 
the Illinois State Recovery Act 
is unconstitutional because:it is 
“an unlawful delegation of the 
powers of the legislature and a 


| violation of the due process clause 
| of the state constitution,” 
|as the National Automobile Code 


insofar 


is concerned. 

Information on which Federal 
code authorities were attempting 
to prosecute Green-Wells, Inc., 
Ford dealers, for trade-in allow- 
ances was ordered quashed. 


$1,500,000 Reo Deion 
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Assembly lines at the Reo Speed Wagon plant are busy rushing these stake and dump type 1%-ton 
units, They are part of the $1,500,000 worth of equipment ordered by the U. S. Government for the 
Department of the Interior and the Department of Agriculture. 


Chrysler Corp. 


Breaks 


All Shipment Records 





Detroit, Apr. 5.—With all of its 
plants operating at capacity to 
| supply the world-wide demand for 
|new automobiles, the Chrysler 
Corp. produced and shipped a to- 
|tal of 249,064 passenger cars and 
trucks in the first quarter this 
year, breaking all previous cor- 
poration shipment records. Wal- 
ter P. Chrysler, president, an- 
nounced today. He said the previ- 
ous record was the second quarter 
of last year, when the corporation 
shipped 220,747 cars. 

“The record for the first quar- 
| ter of 1935 exceeds the records of 
| other first quarters by a wide 
margin,” he said. “Our shipments 
for the first three months this 
year were up 48.3 per cent above 
|shipments for the same quarter 
last year and were more than 
|double those of the initial quar- 
terly period in 1929.” 

March shipments established a 
new monthly record for the cor- 
poration, according to Chrysler. 
Chrysler factories shipped 85,440 


ears during the month, compared | 


Dodge Dealers’ 
Sales Reach New 
Ten-Year High 


Detroit, Apr. 5—A week of fur- 
ther accelerated retail selling and 
the attainment of a new high 
delivery record for the season, 
are highlights in the latest of the 
weekly sales analyses prepared 
by A. vanDerZee, general sales 
manager of Dodge. 

The tabulation deals with the 
business reported by Dodge deal- 
ers for the week ending Mar. 30 
during which they made retail 
deliveries of 17,794 Dodge and 
Plymouth passenger cars (as 
against 7,026 in the preceding 
week), and of 1,338 Dodge com- 





mercial cars and trucks (as 
against 1,046 in the preceding 
week), or of a total of 9,132 ve- 


hicles. 

A summary of Dodge dealers 
retail deliveries in the first 13 
weeks of 1935 accounts for 66,323 
Dodge and Plymouth passenger 
ears and for 11.376 Dodge com- 
mercial cars and trucks—a total 
of 77,699 vehicles. Compared to 
the 47,706 deliveries reported by 
Dodge dealers in the first 13 
weeks of last year, the present 
year’s total, so far, marks an 
increase of 73.7 per cent for pas- 
senger cars, of 19.4 per cent for 
trucks, and an over-all advance 
of 62.9 per cent. 


with the 85,307 units 


in March 
last year, the previous peak 
month, he said. Plymouth fac- 
tories shipped approximately 465,- 
000 cars in March, and approxi- 
mately 140,000 cars during the 
first quarter. 

“All-time sales records, as well 


as production and_ shipment 
marks, have been broken this 
year,” he reported. “Our dealers 


delivered more cars at retail dur- 
ing the week ending Mar. 23, 
than during any other week in 
the history of the corporation. 
The automobile sales season 
started earlier than usual this 
year and there is every reason to 
believe it will continue through 
the spring and summer. Stocks 
of new cars are low for our vol- 
ume of retail deliveries which 
dealers are currently making, and 
the same thing is true of dealers 
used car stocks. From all angles 
there is a sound basis for a more 
optimistic outlook on this _ busi- 


ness than has been our case for$ 


several years past.” 


Plymouth Sales 
For Week Hit 
All-Time High 


Detroit, Apr. 5—A strong up- 
ward surge in spring buying sent 
Plymouth retail deliveries up to 
a new all-time record peak for 
the week ending Mar. 30, H. G. 
Moock, vice-president of the 
Plymouth Motor Corp. an- 
nounced today. 

Plymouth sales for the week 
totaled 9,728 units, Moock said. 
This was a gain of 14.4 per cent 
over last week; 16.1 per cent over 
the same week last year, and 4.6 
per cent above the previous rec- 
ord week of June 30, 1934. 

“We expected to break our pre- 
vious weekly sales record this 
year,” the executive said, “but 
we did not anticipate a new rec- 
ord so soon. 

“In the 13 weeks of the first 
quarter this year, Plymouth deal- 
ers have delivered a total of 87,- 
502 new cars at retail. This is 
50.6 per cent over the 58,095 units 
sold in the same period last year, 
which was a record year.” 

To supply this record demand 
for new cars, the Plymouth fac- 
tories in Detroit and Los Angeles 
are turning out approximately 
2,000 cars daily, he said. The 
factories shipped 44,417 cars in 
March, to bring the total ship- 
ments for the first quarter to 
136,040 units. 
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Chevrolet to Open New Baltimore Assembly Plant 


City Will Declare Holiday Balti 
As Doors Swing Open A pril 9 


(Continued from Page 1) 
out, mechanical equipment and 
processes, the Baltimore plant 
may be looked upon as an expo- 
sition of five-years’ progress in 
automotive manufacturing meth- 
ods, since it is the industry’s first 
major assembly and manufactur- 
ing development since 1929. Chev- 
rolet engineers and _ production 
authorities deem the new plant 
the most efficient in the industry, 
but freely give the credit to the 
many new developments in ma- 
chinery and equipment that were 
available for the first time for 
use in planning a complete assem- 
bly plant. 
Many Features 

However, even if the plant could 
boast none of its many equipment 
features that are to be found no- 
where else, it still would repre- 
sent a marked advance over any 
of the nine earlier Chevrolet 
plants, because it was planned by 
the same veteran staff of Chev- 
rolet experts who had built the 
others, and who therefore were 











Chevrolet’s New Baltimore Plant From the Air 













De Soto Dealers 
Set New Record | Ff 
For Week’s Sales) 


Detroit, Apr. 5——De Soto deal- 
ers delivered more new automo- 
biles at retail during the week 
ending Mar. 30, than during any 
other week in their history. 

L. G. Peed, vice-president, an- 
nounced today, he added, that De 
Soto dealers sold a total of 3,680 
new Plymouth and De Soto cars 
during the last week of March. 
He said this was an increase of 
6.8 per cent over the previous 
week. 

“In the 13 weeks comprising 
the first quarter this year, De 
Soto dealers sold 5,399 Airstream 
and Airflow De Sotos and 27,694 
Plymouths,” he said. “This com- 
pares with 1,360 De Sotos and 
18,801 Plymouths delivered at re- 
tail in the corresponding period 








In the foreground are the office building and the main assembly shop, 980 x 600 feet, one-third of which 
is occupied by the Fisher Body Plant. The new plant has a capacity of 80,000 cars a year. 





Pontiac Sales 


enabled to create at Baltimore a 
tenth structure incorporating the 
cumulative benefits of many years 
in both planning and operating 
plants of similar specialized serv- 
ice. This experience was espec- 
ially valuable in the design of the 
main assembly building, whose 
structural lay-out includes many 
innovations. Here for the first 
time utilization is made of over- 
head galleries (served by convey- 
ors) either for the storage of ma- 
terials to be fed continuously to 
sub-assembly lines immediately 
below them, or for the final oper- 
ations on bodies preliminary to 
mounting them on chassis. 

Many Operations 

Though correctly called an as- 
sembly plant, the Baltimore oper- 
ation is more than the name im- 
plies, for it is designed not alone 
for fitting together the compon- 
ent units that comprise complete 
automobiles, but to perform scores 
of preliminary and finishing oper- 
ations that come under the head 
of manufacturing. 

Visitors will enter the plant by 
the two-story administration 
building (50x242), facing Camp 
Holabird on Broening highway. 
Immediately back of the adminis- 
tration building lies the main 
shop, 600 feet wide, and running 
980 feet toward the west. One- 


a year ago.” 


Buick Dealers 
Delivered 6,547 


retail deliveries of Buick 
mobiles during March 


W. F. Hufstader, general 


Sales registered a sharp 


10 days of March, 1934. 


1931. 


(Continued on Page 20, Col. 1) 


Comes Out in the Wash 


cars, Hufstader said. 





The black, tarry mass that Dr. J. B. Rather, director of research of 
Socony-Vacuum Oil Co., is holding in his right hand is the type of 
residue that the new Clearosol process of oil refining “washes” from 
crude petroleum. 


The executive pointed out that 
De Soto sales for the initial quar- 
ter were up 297 per cent over last 
year while Plymouth sales by De 
Soto dealers were up 47.3 per cent. 


Units in March 


Flint, Mich., Apr. 5.—Domestic 

auto- 
totaled 
6,547 units, a gain of 2,677 or 69.1 
per cent over the previous month 
and 1,297 units or 24.7 per cent 
over the corresponding month last 
year, it was announced today by 
sales 
manager of the Buick Motor Co. 
up- 
turn during the last 10 days of 
the month, Hufstader said, a total 
of 3,271 new cars being delivered 
to consumers in the United States 
as against 1,783 in the previous 
10-day period and 2,301 in the last 


This total was the best for any 
final 10-day period of March since 
As a result, sales during 
March exceeded original estimates 
for the month by more than 1,000 













Reach Peak for 


Past Six Years 


Detroit, Apr. 5.—The Pontiac 
Motor Co. built and sold more 
cars in March and during the first 
quarter of the year than in any 
similar periods since 1929, it was 
announced today by A. W. L. Gil- 
pin, vice-president and general 
sales manager of the company. 

Retail sales of Pontiac cars 
were 17,180 for the month against 
7,946 for March, 1934, an increase 
of well over 100 per cent. March 
retail sales in 1933 were only 
5,440. The last 10-day period pro- 
duced 6,759 sales compared with 
3,169 in 1934 and 2,886 in 1933. 

First quarter sales were 38,573 
cars, compared with 15,164 during 
the first three months of 1934, an 
increase of 154 per cent. Pontiac 
sales in the month of March 
alone this year exceeded those of 
the entire first quarter of 1934. 

These first quarter sales figures 
are the best that Pontiac has had 
since 1929, Gilpin states. The 
same record holds true for the 
entire month of March and the 
final 10-day period of the month. 


Export shipments at the end of 
March had almost doubled those 
of the entire year of 1934. 


a Sales 
Set Two New 
1935 Reeords 


Detroit, Apr. 5.—Hudson and 
Terraplane sales for the week 
ending Mar. 30 set two new 1935 
records for that organization. The 
domestic retail sales total was the 
highest for the year thus far, and 
the percentage of gain over the 
previous week, 20.1 per cent, was 
the largest for any week since 
the Hudson plant got under way 
with 1935 production, according 
to W. R. Tracy, general sales 
manager. 

Partial reports for the week 
ending Apr. 6 indicate that a sim- 
iliar rate of increase is being con- 
tinued this month, Tracy stated. 

Factory shipments for the cur- 
rent season to Apr. 1, aggregated 


34,881 cars, the company an- 
nounced today. The total rep- 
resents an increase of 14.0 per 


cent compared with shipments of 
30,586 cars of the 1934 models 
shipped to Apr. 1, 1934. Ship- 
ments for the current year in- 
clude the 1935 models produced 
during the closing weeks of 1934, 
and shipped earlier than usual 
under the company’s new pro- 
duction plan to spread em- 
ployment. 





Socony- Vacuum Announces 


New Type of Summer Oil 


New York, Apr. 5.—With two 
new refineries now in full pro- 
duction, the Socony-Vacuum Oil 
Co. announced today that a new 
kind of summer Mobiloil made by 
the company’s new Clearosol pro- 
cess of oil refining would be 
placed on the market at once. 
The new oil will be backed by 
one of the company’s largest pro- 
duction, sales and advertising 
programs in recent years. 

Anticipating record motor car 
travel this spring and summer, 
with resultant increase in oil 
sales, the company has already 
produced more than 6,600,000 gal- 
lons of the new Mobiloil for the 
domestic market. 

At the present time, the new 
refineries at Paulsboro, N. J., and 
Beaumont, Texas, to make oil by 
the new process, are now turning 
out more than 110,000 gallons per 
day. 

Sales Jumped 

The new Clearosol process was 
first used by Socony-Vacuum for 
its Mobiloil Arctic last winter. 
W. H. Correa, head of lubricat- 
ing oil sales for the company, 
announced that oil sales jumped 
from 20 to 60 per cent in the 
domestic market, and it was then 
decided to extend the use of the 
process to all other Mobiloil 
grades. 

“Our travel bureaus report that 
for road information and maps 
for short and long trips, inquiries 
by motorists today are exactly 
double the same time last year,” 
Correa said. “This backs up re- 
ports from our dealer organiza- 
tion that 1935 spring and summer 
motor car travel will be greater 
than that of any time for the 
past four years.” 

Backing up the placement of 
the oil in more than 75,000 serv- 
ice stations and dealer outlets, 
Socony-Vacuum is embarking on 
its largest spring newspaper and 
magazine advertising campaign 
plus nation-wide sales promotion 
activities, in recent years. 

Cleansing Fluids 

Advertisements, most of them 
in two-color pages, will appear 
during April in a dozen national 
magazines. Daily newspaper ad- 
vertisements will reach approx- 
imately 20,000,000 people, and an 
announcement campaign is also 
being run in trade publications in 
the oil and gasoline field. 

The Clearosol patented process 
uses two cleansing fluids or sol- 
vents. One of the solvents dis- 
solves and settles natural im- 
purities which are always present 
in the crude petroleum. The 
other absorbs all of the valuable 
parts of the oil. Since propane, 
one of the solvents, is normally 


























































a gas and must be placed under 
compression before it turns to a 
liquid, all of the valuable parts 
of the motor oil are retained and 
the propane is set free as a gas 
when the propane-oil mixture 
reaches room temperature. 

The carbon and gum-forming 
impurities, which contribute to 
motorists repair bills, are 
“washed” out of the crude oil by 
this new process. The oils do not 
contain the weak, unstable ele- 
ments which burn up with engine 
heat. It is claimed they enable 
motorists to drive farther and 
spend less in oil purchases, for 
the new oils are said to show the 
greatest resistance to gumming 
of any oil yet produced. 

The new kind of summer oil 
is being made available in Grades 
A, AF, B and BB for summer 
driving. There will be no advance 
in price. 


Olds Breaks All 
Sales-Payroll 
Records Since ’97 


Lansing, Mich., Apr. 5.—Every 
sales production and employment 
record set up during the 38 years 
of Oldsmobile history was broken 
in March, according to figures re- 
leased here today. 


March retail deliveries of 17,193 
units topped the previous record 
set in May, 1929, by 30 per cent. 

The record for retail deliveries 
during any 10-day period which 
has stood since the last period 
of March, 1929, was broken twice 
last month. In the second period 
5,687 deliveries were reported by 
dealers, and in the final 10 days 
of March a total of 6,984 cars 
were sold at retail, a new all-time 
peak. 

The 1935 first quarter was 175 
per cent above the same period 
a year ago. 

More cars were built by Olds- 
mobile in March than in any 
other month in its history, the 
18,432 units showing a gain of 
216 per cent over February, 
previous record month. This 
month was up 113.8 per cent over 
March of 1934. 

The greatest production week 
for Oldsmobile was registered in 
the final five working days in 
March, with 4,577 cars coming off 
the line. 

The biggest production day in 
Oldsmobile history was Mar. 12, 
with 931 units. 

Employment reached a new all- 
time high during March, with 
more persons on the payroll than 
at any other time since 1897. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests + the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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We Repeat, Swat Wagner Bill 


HEARING ON THE Wagner National Labor Relations 
Act before the Senate committee for education have 
come to an end. The pros have had their say and the 
anti’s have made their rebuttal. During the next few 
weeks this committee will pore over the briefs filed by 
both sides and then will be ready to make its report to the 
Senate. 

Even at the cost of being charged with repetition, we 
cannot refrain from once more calling the attention of our 
readers to the real danger which this bill holds for busi- 
ness as a whole. 

First, we would like to bring home to the small em- 
ployer that he will not be immune. Every employer who 
has two or more men on his pay roll will come under the 
jurisdiction of the Labor Board which this measure would 
create. 

Second, we would like again to bring home the fact that 
no employer can appear before this board in any other 
capacity than that of a defendant. 

Third, under this bill, the board will be given power to 
summon an employer to appear before it at any place in 
the country the board may name and the employer will be 
given three days in which to make his appearance. 

From the employer’s standpoint, this would mean that 
in event of any strong-arm tactics on the part of his em- 
ployes, or on the part of labor organizers seeking to or- 
ganize his workers, he would have no right to complain 
before the labor board. If, on the other hand, he should 
attempt to take steps to prevent these strong-arm tactics, 
labor could immediately call him before the board, where, 
even if his course of action was approved by the board, he 
would still have had considerable expense involved in 
making his defense. 

The Wagner Bill is designed to put teeth in Section 7-A 
of the National Recovery Act. Eventually the combina- 
tion of these two would be that Section 7-A would cause 
disputes between employer and employe and the Wagner 
Bill would place the blame upon the employer. As an 
employer, therefore, it is your duty to yourself to see that 
this bill never leaves committee or is killed as soon as it 
reaches the Senate floor. 

From the employe’s standpoint, the bill holds no greater 
promise. Under its terms, regardless of its intent, the 
workers of the Nation would be regimented into one huge 
federation with men organized as to trades rather than as 
to individual plants. This would mean that the worker 
happily employed and contented with his working con- 
ditions might at any time be called out on strike in sym- 
pathy with a strike called in some other similar plant: 
where conditions may, with all fairness, have warranted a 
strike. Also from the workers standpoint this bill would 
create a condition under which a worker’s ability to find 
employment would hinge upon his membership in this 
huge labor organization. This would limit the inalien- 
iable rights of free citizenship, as well as limiting the 
wages of the worker at least to the extent of the union 
dues and assessments. 

No matter which way you turn this bill, one fact still re- 
mains apparent—the only men who stand to gain by its 
adoption are those who today make their livelihood by 
their weekly dippings into the pockets of workers for 
union dues, initiation fees and special assessments. Write 
or wire now to your congressman. Ask him to vote “No” 
on the Wagner Bill. 
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HE MAN who conquers him- 
self need fear no conqueror. 


- * * 


T 


A friend is a man who buys 
your competitor’s car because he 
can’t bear to get the best of you 
in a trade. 

* * * 
Correct this sentence: 

“I don’t hafta hunt up pros- 
pects, Everybody knows me. 
That’s why I get more sales’n 
all the rest of the boys put to- 
gether.” 

” ” + 

Repentance is what you feel 
when you set out to swindle the 
other fellow and discover you got 
the worst of it, 

* * * 


Life’s Jolliest Moment! When 
the judge is the wife’s brother! 


* * * 


You may expect never-ending 
style changes in everything au- 
tomotive except its salesmanship. 

* * * 


Daffy Definitions: 
Universal Joint—The kind of a 
dump that admits everybody. 


* * * 


Sentences never seen in an au- 
tomobile ad—“The fuel consump- 
tion of this car is too trivial to 
talk about, unless you are one of 
those people who always have a 
great deal to say about nothing.” 


* oe * 


have been made 
fool-proof, but it appears that 
the traffic laws will require a 
little more tinkering. 
A * s 
Accidents wouldn’t be so re- 
grettable if they’d do a little 
damage to the driver’s cocksure- 
ness. 


Automobiles 


* * . 


A factory traveler never se- 
cures anything but first class 
dealers, but never loses anything 
but poor ones. 


+ * * 


SILLY SIMILES. As fast as 
a groundless rumor. 
+ * * 

The millenium will be here 


when any man admits he is a 
poor driver, or concedes that any 
woman is a good one. 

* * * 
Suggestions to Service Men: 

Be economical. You can fre- 
quently save a part or two when 
putting the job back together. 
And sometimes it works almost 
as well as before. 

” x * 


The one thing that makes a 
used car salable is that the buyer 
never buys it “as is,” but as he 
hopes it is. 


* ~ * 
NO, SIR, the better mouse-trap 
builders are NOT entirely re- 


sponsible for our marvelous high- 
ways. The automobile had a 
little something to do with it, 
too. 

7 * * 

EVERYTHING goes wrong! 

We save up for a rainy day and 
here comes a drought. 

* * * 


A HICK TOWN is a place 
where the automobile dealer gets 
a real share of the service busi- 
ness. 

* * Eg 
THERE’S a fellow in our 


town who does his own repair 


work. He also does his own 
hair-cutting. 

* a ” 
AN AUTOMOBILE thief has 


just been sentenced to 30 days, 
free board and room, for stealing 
a $3,000 car. We used to hang a 
horse thief. And, for some rea- 
son or other, there didn’t seem 
to be very many horses stolen. 





In This Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Dealers Stocks 


I notice in your Pink Sheet of 
Mar. 13, an article headed “Dealers 
Stock Low” in which you state that 
in spite of the sharp increase in 
production there certainly has been 
no effort to over-load dealers. 

Generally speaking, this statement 
may be true throughout the country 
as a whole, but I am inclined to 
think this is information given to 
you by factories and not gathered 
from the dealers, and this informa- 
tion is undoubtedly true with some 
lines. In my own case I am ex- 
periencing a great deal of difficulty 
in securing Oldsmobiles. However, 
I wish to cite you the position of 
one dealer. He advised me a few 
days ago that he had 120 cars in 
the warehouse exclusive of his 
demonstrators and cars on _ the 
salesroom floor with plenty more 
scheduled for shipment this month. 
You can draw your own conclusions 
as to whether he is singing the 
“Blues” and crying about factories 
overloading the dealers. 

I wanted to give you this informa- 
tion as this is one of the conditions 
which the dealers through NADA 
are attempting to correct in their 
factory-dealer relations. 

This is more than twice as many 
cars as this dealer should ever have 
on hand at any one time, but ap- 
parently this is one factory that 
sees fit to overload its dealers. 

—J. T. FORSTER, President 
Forster-Davis Motor Corp., 
Tulsa, Okla. 





Safety 

Reduction of automobile accidents 
and speeding up of driving gener- 
ally could be accomplished through 
the adoption of national uniform 
traffic rules and regulations. Traf- 
fic regulations in most of our towns, 
cities and states not only are ob- 
solete but are wholly inadequate 
to meet present-day driving condi- 
tions. Most of these rules and reg- 
ulations were formulated at a time 
when the automobile was a local- 
ized vehicle. Today the owner of 
an automobile is migratory. He 
may be in Chicago today, in Cleve- 
land tomorrow and Cincinnati the 
next day. Yet the driving rules 
and regulations in each one of these 
cities are different just as they are 
in practically every other city. The 
result is that the average driver is 


























































































Readers 


confused and a confused man be- 
hind a wheel is never efficient. 

Even driving lights have little 
meaning nationally. In one city 
an amber light means to go ahead; 
in another it means to stop. While 
a red light in most places means to 
come to a halt, in several towns I 
have been in it merely means cau- 
tion. The driving lights on the 
super-highways and on city streets 
bear little resemblance to each other 
in their method of operation and 


placement. In certain cities the 
traffic lights are located on the 
corners; in others they are sus- 


pended over the intersection. Often 
times they are placed in positions 
where it is difficult for drivers to 
see them. As a result drivers un- 
familiar with the particular high- 
way or street, even though using 
caution, are often times the victims 
of accidents which might have been 
avoided. So long as traffic rules 
and regulations are left up entire- 
ly to individual towns and states 
that the confusion of lights and 
signs will continue. 

I propose a national traffic com- 
mission to act as an advisory body 
to states and municipalities, their 
chief function being to bring about 
uniformity of traffic rules and reg- 
ulations throughout the country.— 
Ab Jenkins, sales engineer, Auburn 
Automobile Co., Auburn, Ind. 


“a= WOrd in 


edgewise” 


By the Publisher 


Lake Worth, Fla. 
Excepting perhaps 
Algeria there are 
more decrepit mo- 
tor vehicles on the 
roads of Florida than anywhere 
else in the world. Without lamps, 
brakes, windows or tops, they re- 
mind us of the ghosts who take 
off their skin and dance in their 
bones. All of which would be 
humorous if it were not so tragic. 

I have no idea where Florida 
rates in percentage of automobile 
accidents, but I would wager my 
best fishing hat that “she’s the 


(Continued on Page 20 Col. 2) 


Should Stress 
Safety Rather 
Than Speed 
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NEW LaSALLE 
a 


ENTERS 


and up, list price at the Cadillac factory, 
Detroit, Michigan. Offered in four models. 
Model illustrated, the Four-Door Touring 
Sedan, list price, $1295. Special equipment 
extra. La Salle is a product of General Motors, 
and is offered on convenient G. M. A.C. terms. 


7 
© smersac is proud today to announce 
. a brilliant, 


its latest achievement 
flashing new La Salle, with. . . 


PERFORMANCE of an inspiring new 
type . .. responsively eager in traflic, 
swift and unlabored on the hills, faster 
and smoother on the open road. Yet 
performance that carries with it new 
economies of operation. 


STYLING ... that is smarter than that 
of the style-setting La Salle of last year. 


SAFETY .. . that includes the latest 


A LOWER-PRICE FIELD 


Fisher contribution to motoring security 
... the solid steel Turret-Top body. And 
the safety of big, capable, hydraulic 
brakes. 


QUALITY of unusual character. .. . 
Throughout its sturdy chassis and 
throughout its luxurious interior, trimly 
tailored in quality fabrics, the new 
La Salle is a tribute to fine car ideals. 
This is but natural .. . for it is designed 


and built by Cadillac. 


In a number of territories, Cadillac-La 
Salle franchises are available to dealers 
of experience and responsibility. 
Inquiries will be treated in confidence. 


CADILLAC MOTOR CAR COMPANY 
DETROIT, MICHIGAN 








GM Opens: Selling Season with First Group of Shows 
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Exhibits Will Include All — 
Car and A ppliance Lines 


(Continued from Page 1) 


shows will set new attendance 
and sales records. More than 
4,000,000 persons attended the ex- 
hibitions held last June in 61 
cities. The previous spring show, 
the first of the series, was held 
in 1932 and attracted 5,000,000 vis- 
itors. Despite a lower attend- 
ance and the fact that the 1934 
show was held much later in the 
year, sales showed a 42 per cent 
increase of the 1932 exhibition. 

It is believed that this year’s 
show will be considerably more 
advantageous from the sales and 
attendance standpoint because 
they coincide more closely with 
the buying season. 

Spring Flavor 

General decoration schemes will 
feature Venetian blinds flanked 
by orchid drapes and backed with 
green velvet screening the walls 
of the exhibition buildings. The 
name of each exhibit will be let- 
tered in deep orchid on the blinds. 
The spring flavor will be accented 
by white dogwood, giant palms 
and sprays of yellow wistaria. 

Exhibits will include all Gen- 
eral Motors cars: Cadillac, La- 
Salle, Buick, Pontiac six and 
eight, Oldsmobile six and eight, 
and master de luxe and standard 
Chevrolets. 

Also shown will be General Mo- 
tors home appliances, including 
Frigidaire refrigerators, water 
coolers and air conditioning units. 
Service accessories will be dis- 
played by United Motors and 
Delco will exhibit a line of vac- 
uum cleaners, electric fans and 
other electrical products. 

Plans for the shows were ar- 
ranged at General Motors De- 





troit offices and the individual 
show arrangements placed in 
charge of zone, branch and city 
managers of various units 
throughout the country. These 
managers will make _ arrange- 
ments for features of the local 
shows such as parades, official 
openings, luncheons, club meet- 
ings, demonstration routes, etc. 

The Detroit show, opening to- 
morrow, will feature a_ special 
exhibit of engineering magic 
staged by the General Motors 
Research Laboratories. 

Magnetic Stove 

One feature of the show is the 

magnetic stove by which a tea 


| Free Aibesinabous | | 


Not for Boston 
Boston, Apr. 5.— Boston 
will probably be the only 
General Motors Spring 


Show town that will elim- 
inate the “Admission Free” 
line from 


its advertising. 
At the exhibition opening 
here tomorrow there will be 
a charge of 10 cents, the 
proceeds going to the 
Emergency Relief fund. It 
is expected that the plan 
will aid the cause to the 
extent of several thousand 
dollars. 





kettle full of water is caused to 
boil without application of any 
heat whatever. An electric lamp, 
with. no visible connection, is 
lighted in mid-air. Wire clips’ 


are melted without any visible) 


power being applied. 


Announcing 


Our New 


Oftice 


in Detroit 


ly recognition of the 
great importance of the auto- 


motive industry 


to the South, 


especially to its rural-farm life, 
Southern Agriculturist has 
opened its own office in 


Detroit with 


Mr. Richard L. Hobart 


Manager 


Mr. Hobart brings to his work 


wide experience in the adver- 


tising field and a thorough 


knowledge of 
today. 


Sout 


the South of 


hern 


Agriculturist 


B. Kirk Rankin 


Publisher 


2123 General Motors 


Bldg. 


DETROIT 








Gril bacdean for Los Angeles 





Another curiosity is the induc- 
tion furnace. Though the fur- 
nace remains cold, a bar of steel 
can be heated red hot in the 
stove in 10 seconds, while mag- 
netic copper allowed to remain in 
the furnace with the steel the 
same length of time is not af- 
fected. 


Also demonstrated will be the 

electric eye; music will be sent 
over a beam of light; a tele- 

meter which registers the deflec- 
tion of a steel railroad rail when 

a hand is laid on it, and a strobo- 

scopic clock whose hands revolve 

so rapidly that they can not be 
| seen except when a rapidly vi- 
| brating beam of light from a red 
| neon lamp is played on them. 

| Show Dates 

| Exhibiting cities this year and 
| their show dates are: 

| Apr. 6 to 12, Louisville; and 
| Apr. 6 to 13, Milwaukee, Phila- 
| delphia, Providence, Toledo, Tulsa, 
| Washington, D. C., Atlanta, Bir- 
| mingham, Buffalo, Detroit, New- 
| ark, N. J., Boston. 
| Apr. 20 to 25, New York; Apr. 
| 20 to 27, Oakland, San Francisco, 
| Brooklyn, Seattle, Chicago; and 
| Apr. 20 to 30, Atlantic City. 

Apr. 27 to May 4, Memphis, 
Nashville, New Orleans, New Ha- 
ven, Baltimore, Omaha, Pitts- 
burgh, Richmond, Rochester, San 
Antonio, St. Louis, Wichita, Kan., 
Wilkes-Barre, Albany, Charlotte, 
N. C., Cincinnati, Cleveland, Dal- 
las, Davenport, Ia., Dayton, Des 
Moines, Grand Rapids, Indianapo- 
lis, Jacksonville, Kansas City, Los 
Angeles, Portland, Ore., Spokane, 
Houston, Tex. 

May 4 to 11, 
Paul. 





Minneapolis, St. 


February Sales 
_ Total 170,615 


Passenger Cars 





(Continued from Page 1) 
registrations ran 38 units ahead 
of January registrations. 

Total passenger car registra- 
tions for the first two months of 
this year were 307,250 against 
156,129 units for January and Feb- 
ruary, 1934, combined, an increase 
of 24.87 per cent. February, 1935, 
passenger car sales ran 33,980 
units above January. 

Total truck registrations for 
January and February this year 
were 69,556 units against 47,379 
units for the same months last 
| year, or a gain of eleven one- 

hundredths of one per cent. 


Pittsburgh Dividend 


| Pittsburgh, Apr. 5.—A_ dividend 
| payment of $1,070,957, or 50 cents 
a share, is being sent to 5,074 stock- 
holders by Pittsburgh Plate Glass 
Co. The dividend, payable Apr. 1, 
is sent to stockholders of record 
Mar. 9. 





northwest have been big buyers of Graham cars. 








Here is the caravan of 44 Graham cars taken to Los Angeles this week by J. W. Owens, of Ralph 
Hamlin Motors, Inc., Graham distributors in the Los Angeles territory. California and the Pacific 
Earlier in the week, 26 cars were taken to Portland, 
Ore., as part of a shipment of more than 100 for that district. 





Graham Shows Net Profit 
Of $100, 000 t. for Ist Quarter 


Detroit, Apr. 5.—Based on aire 
ual sales and shipments which 
show substantial increases over 
last year, operations of the 
Graham-Paige Motors Corp. dur- 
ing the first quarter of the cur- 


Hupp Moevchaait 
Unite to Protect 
| Own Investment 


rent year indicate a net profit in| 


excess of $100,000, it was an- 
nounced today by Robert C. 
Graham, executive vice-president. 


The company shipped 8,752 cars 


during the first quarter as com-| 


pared with 5,702 for the corre- 
sponding period of last year or 
an increase of 53 per cent. Ship- 
ping orders for the period were 


for 10,083 cars as against 7,180 | 
last year, an increase of 40 per| 


cent. 


The company recently reported | 
that production for the first quar- | 


ter established a five-year record 
as it was the highest first quar- 
ter since 1930. Production of 
9,089 cars for the first quarter of 
this year showed an increase of 


56 per cent over the first quarter | 


last year, when 5,804 cars were 
produced. 

Export shipments of 1,127 cars 
compared with 539 for the first 
quarter of last year, or an in- 
crease of 109 per cent. 
441 cars in Canada were 
220 cars were sold. 


Chrysler Dealers 
Break - Records 


Detroit, Apr. 5.—Retail deliver- 
ies by Chrysler Sales Corp. deal- 


ers established two new “all- 
time” records in the week ending 
Mar. 30. In this week, 3,741 


Plymouth cars and 1,135 Chrys- 
lers were delivered at retail, a 
grand total of 4,876. This is the 
highest total in the history of the 
Chrysler Sales Corp. for the com- 
binded deliveries. The total of 
3,741 Plymouths likewise is the 
largest ever achieved in a single 
week by Chrysler dealers. Al- 
though the delivery of 1,135 
Chrysler cars is not an “all-time” 
high, it exceeds any figure 
achieved since the week ending 
Aug. 1, 1931. 


ai dis Up 


Miami, Fla., Apr. 5—W. E. 
Becker, county tax collector, reports 
that sale of 1935 automobile license 
plates in Dade county from Dee. 1, 
1934, to Mar. 30 totals $44,692.49 
more than the total sale for all of 
1934. The total number of tags 
sold through Mar. 29 is 54,269, or 
331 more than for the entire year 
of 1934. The total revenue for the 
1935 tags to date is $793,693.59, it 


was stated. 


Sales of | 
just | 
double those of last year when) 


| 

| Chicago, Apr. 5.—Formation of 
the Assn. of Hupp Distributors, 
just announced with headquarters 
at 1 N. La Salle St., was described 
today by S. L. Davis, president, 
as being a nation-wide organiza- 
tion “in the interests of good 
| business as well as humanitari- 
anism.” 

Davis, who is president of the 
|'Hupmobile Illinois Co. added 
that the business objective is 
that of protecting the investments 
of the Hupp distributing and sell- 
ing organization, while on the 
humanity side there is the em- 
ployment of thousands in the fac- 
tory, wholesale and retail forces. 


A corporation organized not 
for profit, the association’s pur- 
poses, as stated by Davis are, 
briefly, as follows: 

“Aiding and preserving’ the 
| Hupp factory in the _ present 
emergency; the protection of the 
distributors’ individual rights for 
the best interests of Hupmobile 
}and pertaining particularly to 
| unethical sales policies where im- 
practical sales promotion plans 
| and policies were urged against 
the distributing organizations’ 
best judgment.” 

The association has retained as 
counsel Edward Rothbart, of 
Rothbart, Peterson and Rosen- 
field, Chicago. 

In the controversy between J. 
Walter Drake and Archie M. 
Andrews, culminating in a bill of 
complaint against the latter, the 
association, parts suppliers “and 
everyone knowing the facts in the 
situation” are solidly behind 
Drake, it is stated. Davis praised 
the loyalty and ability of the 
Hupp factory organization and 
said that the factory was never 
in a better position than now to 
progress. He expressed confi- 
dence that an early and favor- 
able settlement of difficulties 
will be effected. 


Gets Bumper Conseil 


Grand Rapids, Mich., Apr. 5.— 
Michigan Bumper Corp. has_ been 
awarded the entire Buick Motor 
Co. bumper contracts for 1935 and 
the early part of 1936, according 
to an announcement made here. The 
contract amounts to more than 
$500,000 and means continued em- 
ployment for about 300 workers at 
the plant. The corporation also is 
working on Reo, Olds, Graham- 
| Paige and other contracts. 5 
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21,710 Cars ; and Trucks 
“Shipped to Overseas Ports 


Apr. 






5.—Continued improvement in the 





Washington, 






evidenced during February when the exports in this group 
reached a total of $21,126,746, an increase of $3,368,235, 
or 18.9 per cent over the January figure of $17,758,511, 






of last year when shipments were valued at $13,538,690, 


according to the automotive trade division of the U. S. 
Department of Commerce. The@ 
February export total, it is| 
pointed out, was the highest since 


Briggs Reports 


295,707. | ditors, 
Heavy Demand for Cars | after depreciation, federal taxes and 
Combined passenger car and| other charges, equivalent to $2.59 
truck shipments amounted to 21,-| #,Share on 1,979,000 no-par shares 
710 units, valued at $12,362,449,| °F apital stock, 
ae This compares with $1,591,424 

as against 17,510, worth $9,936,634 | gg cents a share in 1933. 

in January, and 14,812 


shows net profit of $5,121,625 


or 


units, . = 
worth $7,728,657 in February, 1934. 
Improvement in the car and truck 
exports as compared with Janu- 
ary was chiefly attributable to 
the heavy increase in passenger 
car demand, 14,984 units, worth 
$8,736,718 as compared with 10,945 
worth $6,529,095, gains of 4,039 
in number and $2,207,623 in value 
over the opening month of the 


year. Shipments of trucks in- 
creased from 6,535 units, valued 
at $3,407,509 to 6,726 units worth | 
$3,625,731. Passenger car gains} 
were confined entirely to the low | 
price groups, _ statistics show, 
while truck purchases’ were 


greater in the low and high ca-| 
pacity groups. | 
The Union of South Africa was | 
again the chief outlet for Ameri- 
can passenger cars during Feb- 
ruary, followed by Australia Bel- 
gium, United Kingdom, and New 
Zealand in the order named. The 
United Kingdom and Mexico 
were the only countries in the list | 
of 15 leading markets whose pur- 
chases were under the January 
figures. 
Japan Primary Market 
In the truck field, Japan 
advanced to the first position of 
importance, while Spain, the lead- 
ing market in January, dropped 
to eighth place. Argentina, Aus- 
tralia, Union of South Africa, 
Sweden, Brazil, and Belgium 
represented the other chief coun- 
tries of destination for trucks 
exported during the month and/| 
followed Japan in the order 
given. Each of the above men- 
¢ioned countries, with the excep- | 
tions of Japan and Spain, recorded | 
improved purchases as compared | 
with the opening month of this 
year. | 
The average unit export value 
for passenger cars and trucks 
during February was $583 and 
$539, as compared with $596 and 
$519, respectively, in January. 
Exports of miscellaneous auto- | 
motive products attained a valua- 
tion of $8,764,297, the highest 
figure recorded in this group} 
since April of 1931 when the total 
was $9,945,149. The figure for the 
month under review compared 
with $7,821,977 in January, and 
$5,810,033 in February, 1934. 








25 GM Divisions Unite in 


Industrial Safety Drive 
Detroit, Apr. 5.— Twenty - five 

divisions of General Motors are 

now enrolled in a “No Accident 
Campaign” during April, May | 

and June in a united effort to 
promote industrial safety and/| 
protect the factory employe on| 

his job. The contest is spon- | 

sored by C. E. Wilson, vice-presi- | 

dent of the corporation. | 

Each plant will be subdivided | 

into departmental groups under | 

the leadership of a _ supervisor, | 

and to each group having no lost- 
time accidents during the three- 
month period a Safety Banner 
will be presented by Wilson. | 
Supervisors have been asked to | 
pledge their support. Returns | 
received to date indicate wide- | 
spread co-operation. 
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© 


overseas demand for American automotive products was | 


and 56 per cent above the amount recorded in February | 


May of last year, when automo- Detroit, Apr. 5.—Report of Briggs 
ti , : ts wer 2 valued at $21.- | Mfg. Co. for year ended Dec 31, | 
— a“ e@" | 1934, certified by independent au- 
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Feb. Automotive Exports Rise 56% Over F eb. 1934 | 





| Auburn Super-Charged 


| Unfilled Orders High 


Auburn, Ind., Apr. 5. Auburn 
has more than $200,000 in unfilled 
orders on hand for super-charged 

| models, Roy H. Faulkner, 


| dent, announced, Efforts are 


|ing made to speed up production | 


to meet the demand, he said. 


Faulkner said that he antici- 
pated production on these models 
would be _ sufficiently large by 
| Apr. 15 to keep distributors and 
| dealers supplied but that many 


two weeks for delivery. 


the higher priced car market, 
| Faulkner said, “and we were 
wholly unprepared for such a de- 
mand. Their acceptance is a fine 
indication that the public is in a} 
| mood for quality products, which | 
are individual in design and out- | 
| standing in performance.” 


| “These cars have literally swept | 


presi- | 
be- | 


| Serariitee Act M. ay 





Pree 


| Boon to Instalment Men 


Chicago, Apr. 5.—Passage of the 


| new securities act may prove a 
boon to instalment selling, it is 
predicted by the National Assn. 


customers would still have to wait | 


| 
| 


"!of years, 


of Sales Finance Companies. The 


prophecy is made in the current 
issue of the NASFC News. Com- 
menting further upon the logic 


it is stated: 

“Bonds or other securities usu- 
ally run for 
necessitating the pay- 
ment of interest and principal 
charges long after the goods pur- 
chased have been worn out or ob- 
soleted, whereas, under the in- 
stalment plan, the goods are en- 
| tirely paid for before their earn- 
ing capacity is exhausted. 


of this development, 





a considerable term | 


“Another argument has been 
that in all probability the instal- 
ment plan is actually cheaper in 
view of the very considerable cost 
of selling the bonds in addition 
to the interest payments thereon. 

“The passage of the securities 
act would seem to offer another 
valid argument in favor of pur- 
chasing business equipment and 
machinery 01 talments.” 

Announcement was made today 
that the directors of the associ- 
ation have decided upon White 
Sulphur Springs, W. Va., as the 
place and Sept. 26 to 28 as the 
dates of this year’s annual con- 
vention. 


N o one knows better than 
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Urge Supreme Court Test of NRA’s Legality } 


Opposing Groups Challenge 


Authority of 


That 





Washington, Apr. 5. 


Gov't Measure 


‘the constitutionality of the 


National Recovery Act be tested in the Supreme Court 
of the United States before Congress acts on the Admin- 
istration bill for a two-year extension of the NRA 
appeared to be a growing demand here this week. 
Pointing out the intent of the Government not to permit 
an appeal of the Belcher lumber code case, C. L. Bardo, 
president of the National Association of Manufacturers, 


in a statement declared that this® 


course “will create a public im- At the same time, Senator 
pression that it fears a test of its Clark (Dem.), Missouri, and Sen- 
questioned authority, yet insist on ator Hastings (Rep.), Delaware, 


the exercise of doubtful powers.” 


In another statement condemn- 
ing price fixing, the American 
Liberty League asserted that “an 
early decision on the constitution- 


made plans to push their resolu- 
tion calling on Attorney General 
Cummings to continue 
tion of the Belcher case. Cum- 
mings recently announced his in- 





tention to drop the case, thus 
preventing a Supreme Court test 


ality of the National Industrial 
Recovery Act is highly desirable.” 


of the NRA before next Fall. 
Also, the Senate Finance Com- 
mittee intends to continue 
NRA investigation, with 
tions that at the conclusion 
the hearings major changes may 


be made in the Administration 
bill. The committee has made it 
clear that it has not passed on 


the bill, but that it has submitted 
the measure as a basis for future 
action. 
“Eighteen 
handed down decisions denying 
the power of Congress to regu- 
late local operations, but despite 


its | 
indica- | 
of | 


Federal courts have | 


| this record, the Government has | 
not sought to clarify its powers,” 


| 
| 
| 


prosecu- | 


Bardo said. 
“Meanwhile Congress 
asked to act upon the extension 
of the NRA, the Wagner Labor 
Disputes bill, the 30-hour work 


is being | 


now in dispute—the right of the 
Federal 
strictly local affairs.” 

The Administration is seeking 
to answer this frequently voiced 
opposition by attempting to de- 
fine, in the bill introduced last 
Friday, the kind of business that 
constitutes interstate 


The definition is so all-inclusive 


as to cover nearly every type of | 
| to 


Bardo | 


business. 

“If the Government,” 
continued, “believes it possesses 
the authority which is questioned, 
it ought to seek vindication in 
court or else it ought not merely 
to withdraw its appeal, but aban- 
don the attempt to obtain enact- 
ment or execution of authority 
which it hesitates to submit to 
the scrutiny of our highest trib- 


| unal.” 


| week bill, the amendments to the | 
Agricultural Adjustment Act, and 


“The apparent disposition of the 
Administration to avoid a final 


government to regulate | 


commerce. | 


involving exact- 
as those 


other legislation 


ly the same principles ing its present term may 


we the value of «- - 


Dealer Good Will 


| most regular employment. 


The dealer policy of the Pontiac Motor Company is 
based on the simple premise that a business man takes 


the Pontiac franchise with the idea of making money. 


Although there is certainly nothing revolutionary in 
such a belief, a little reflection will prove how surpris- 
ingly often it is forgotten. We, at Pontiac, have not 
forgotten it because we know so well that a prosperous 
dealer is a satisfied dealer; and a satisfied dealer is, in 


turn, an asset of incalculable value. 


this fundamental to our own dealer 


organization, we have learned certain things that have 


In applying 


become a permanent part of our program of progress. 


We have discovered that the first step in welding 
together a satisfied dealer organization is a product 


that will enhance dealers’ reputations. 


In this connection, we have found that the greater the 
reputation for dependability possessed by an auto- 
mobile, the surer it will be to gather an ever-increasing 
following. Consequently the present Pontiac line is so 
substantially constructed that even if these cars were 
stripped of their beauty and fine performance, they 


could make their way by sheer ability to stand up. 


We have learned another thing about the product to 


be placed in dealers’ hands. Novelty of construction 


has little or no beneficial effect on sales unless it is 
based on a genuine public need. The demand this 
year was for a low-priced car with the features and the 
quality formerly confined to the high-price field. So 
we added to our line of straight eights, a low-priced 
six, so smartly styled that America instantly named 
it the most beautiful thing on wheels, and so well 
supplied with the finest of modern features that to 
every eye the quality of the car made the price appear 


nothing less than phenomenal. 


In addition to providing a product whose popularity 
is based on good judgment rather than good luck—we 
have laid down certain rules to govern our relations 
with dealers. These rules are directed toward one end 
only—to make each holder of the Pontiac franchise 


progressively more successful. 


The results have more than fulfilled our expectations. 
So far this year, the Pontiac dealer organization has 
sold 242 times as many cars as during the correspond- 
ing period of 1934. Even more significant is the attitude 
of Pontiac that they 


possess in the Pontiac franchise, an investment of 


dealers—a _ quict confidence 
permanent worth, the value of which will increase 
with the passage of the years. 


PONTIAC MOTOR COMPANY, PONTIAC, MICHIGAN 


IPOWTUANC 


THE FRANCHISE WITH A FUTURE 





| ruling by the Supreme Court dur- 
serve | 


| District 





| agricultural 


9 


to deprive citizens of their con- 
stitutional rights,” the statement 
of the Liberty League declared. 

“The policy of delay places the 
government in the position of at- 
tempting to enforce a law which 
according to decisions in several 
courts is invalid. 

“Extension of the present stat- 
ute beyond its expiration date, 
June 16, 1935, should be on a basis 
permit pending litigation to 
go forward to a final determina- 
tion.” 

Hitting at price fixing, the 
league declared that this policy, 
whether instituted by the govern- 
ment or by private’ groups, 
“causes the most vicious infla- 
tion.” It declared that govern- 
ment-fixed prices are bound to 
be high enough to sustain the in- 
efficient, while giving excessive 
rewards to the efficient. 

Must Have Freedom 


“Honest competition,” the state- 
ment said, “can not exist under a 
regime of fixed prices; it can only 


| prevail in an atmosphere of free- 


dom.” 

Recent experimentation with 
price control and the experience 
of other nations, the league state- 
ment said, point to these conclu- 
sions: 

“Controlled prices mean higher 
prices. 

“With the possible exception of 
products, higher 
prices are likely to be harmful 
rather than helpful. 

“Higher prices mean reduced 
consumption, a curtailment of 
production and an increase in un- 
employment. 

“Prosperity of an industry is 
most certain if prices can be low- 
ered and volume of production 
increased. 

“Industries with 
flexibility in prices 


the greatest 
provide the 


“Controlled prices build up mon- 
opoly and prevent the competi- 
tion necessary to the protection 
of the consumer and the small 
producer. 

“Fixed prices encourage ineffi- 
ciency in business. 

Chiselers Thrive 

“Interference with freedom of 
management through fixing of 
prices tends to destroy individual 
initiative and to fasten the blight 
of bureaucratic control upon in- 
dustry. 

“An increase in price in one in- 


| dustry causes higher prices in re- 


| high 


; more 


| tarded 


lated industries. 

“‘Chiselers’ and ‘bootleggers’ 
thrive under a system of con- 
trolled prices, making enforce- 
ment impossible.” 

The league pointed out that 
while farm prices are slightly 
above pre-war levels, the pur- 
chasing power of the farmer is 


only 80 per cent of his pre-war 
purchasing power, because of the 
prices of commodities and 
equipment. 

“Both outright price fixing and 
moderate price - control 
schemes under the National Re- 
covery Administration have re- 
the recovery of agricul- 
ture,” the statement said. 

Directly attacking NRA, the 
league declared it had increased 
unit costs in industry and thus, 
causing high prices, nullified ben- 
eficial effects of wage increases. 


Utah Dealers Pass 
Fuel Tax Resolution 
Salt Lake City, Utah, Apr. 5.— 
The federal gasoline tax is called 


“a double assessment on motor 
vehicle operators and an invasion 


of states’ rights,” in a _ pointed 
resolution passed this week by 
the Utah Automobile Dealers’ 


| Assn. in special session here. 


| dent 


| the house 


The resolution, sent to Presi- 
Roosevelt, the ways and 
means committee of the house of 
representatives, the senate fi- 
nance committee and members of 
and senate, requests 
that the federal tax of one cent 
a gallon be allowed to expire at 
the close of the present fiscal 


year, June 30. 
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Model Sales-Service Layout Established in Detroit 


New Car Display Feature — 
Of Rivard’s Feeder Plant 


By E. M. LUBECK 
Detroit, Apr. 5.—Rivard Brothers, Ford dealers here, 
have just opened a new feeder station to their main plant. | 
It is a typical station with all the latest type equipment | 
and appurtenances, and although open just one week the | 
station appears to have filled a long felt want in the | 
neighborhood. | 
The salesroom together with the sales department | 


equipment holds two cars and is located so that car own- | 
ers driving in for gas or oil can-©—————— 























not fail to notice the automo-| rectly on two grease hoists. The | 
biles on display. A small office; pyilding is so laid out that the 
located in the center of the build-| salesmen can see everything that 
ing is also the parts display) happens in the service depart- 
room. Accessories are shown in| ment which gives them an op- 
both the office and the show-! portunity to reach the car own- 
room. |ers without going out of the 

The service doors open up di- building. The equipment for the 
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@ The attractive blue color, the greyhound trade- 
mark, the modern lines have stamped this name on 
the public’s mind. The repetition of Greyhound 
Busses...all looking alike...has put over a 
real selling idea. 
The time is soon coming when some motor car 
manufacturer in cooperation with his distributors 
and dealers will do a similar selling job through 
Neighborhood Stations that are uniform in design. 
— Each uniform station will be quickly identified with this 
manufacturer’s cars. 
— Motorists will quickly get the habit of driving into these 
uniformly designed stations. 


— And greater economy will result from the building of ten 
or more stations of uniform design. 


Together with uniformity of design the success- 
ful station must have 24-hour sales appeal. This 
| is gained effectively by the use of porcelain enamel 
because this modern material always stays clean, 
is brilliant in color and can be well insulated. 
Successful operators will tell you that it is 
better to handle the building job through one 
experienced organization rather than ten, each 
one handling a small part. The correct design, 
layout and construction of Neighborhood Stations 
requires experience. One should have all available 
information before a start is made. Manufacturers, 
distributors and dealers who contemplate the 
erection of any number of stations will do well to 
talk to Austin. 


SERVICE STATION DIVISION 


THE AUSTIN COMPANY 


Engineers and Builders 
National Headquarters 
16112 Euclid Ave. 
Cleveland, Ohio 


Offices in Principal Cities 
Detroit, Michigan 
2842 West Grand Blvd. 









THE 
AUSTIN METHOD 












service department is in line with 
the modern service requirements. 

Originally the site of the sta- 
tion was a gasoline and lubricat- 
ing oil station catering to a large 
















amount of traffic in all four di- 
rections. Contrasted with the 
gasoline volume done formerly, 
the new plant has almost doubled 
the amount of gas and oil sales. 
Rivard is in charge of the plant. 

A prominent station put up by 
the Cities Service Oil Co. four 
years ago has been taken over by 
Dawson and Long, Ford dealers, 
who have converted it into a 
feeder station for their main store 
and shops. The new plant gives 
this firm now two sales and serv- 
| ice places of business on the same 
| street within a mile of each other. 

The acquisition of the new 
| plant gives the firm one of the 
finest stations in the country. It 
was erected along with another | 
one as the two show gasoline and | 
lubrication service plants of the 
country, while the one which has 
just been taken over by Dawson 
and Long has been cited in many 
magazines devoted to. exterior 
lighting as the finest illuminated 
building of its kind. One of the 
features which gave the station 
prominence was the ladies’ rest 
room, said to be better furnished 
than the average large city hotel. 


Canadian Tariff 


Favors Britain 


Montreal, Can., Apr. 5 
in the duties 


Changes 
and classifications 
in the new budget announced by 
Hon, E. N. Rhodes, minister of 
finance, were wholly in favor of 
goods made in Great Britain or 
produced in the empire. 

British motor manufacturers | 
who make internal combustion | 
engines, transmission assemblies, 
magnetos, starting motors, elec-| 
tric generators, propeller shafts, 
steel chassis frames, steel road 
wheels, steel rims for pneumatic 
tires larger than 30 inches, and 
steering gears, will receive the 
benefit of the complete removal 
of the 15 per cent duty. The 
tariff change provides, however, 
that free entry will not apply 
except where the import is of a 
kind not made in Canada and is 
to be used in the manufacture of 
motor trucks. 

The intermediate duty on the 
above articles is reduced from 
25 to 17% per cent and from: 
countries in the general tariff | 
grouping, the tariffs is lowered} 
from 30 to 20 per cent. 

Other British products admitted | 
free are: Chassis for motor cars 
in use on railways (former British 
duty, 15 per cent); locomotives 
and motor cars for railways, 
when used exclusively in mining 
activity (former British duty, 10 
per cent); chassis for motor 
omnibus and parts (former Brit- 
ish duty, 15 per cent); and air- 
craft and complete parts, not in- 
cluding engines (former British 
duty, 10 per cent). 





iatilin Reciiite Up 


Montreal, Apr. 5.—Exports of | 
rubber in February amounted in| 
value to $1,122,978 an increase of 
$364,439 compared with the same 
month last year, the Dominion 
Bureau of Statistics reports. The 
main item was pneumatic tire cas- 
ings which were valued at $522,241 
against $404,748 in February, 1934. 





, ber. 





| This new sales-service unit 
erected by Rivard Brothers, De- 
troit Ford dealers, is designed to 
be a feeder for the main plant. 
Particular stress has been laid 
on new car display and a cus- 
tomer can hardly miss seeing the 
new cars as he comes in for serv- 
ice. Located at the junction of 
two well-traveled highways, the 
new unit has enjoyed a booming 
business ever since its 
doors opened. 





Claims Gases 
Are Destroyed 
By New Muffler 


Detroit, Apr. 5.—Elimination of 
carbon monoxide gases and re- 
sultant unpleasant odors from 
bus and truck’ exhausts, is 
claimed for a new gas-burning 
muffler recently introduced by 
the Detroit Developments Co. 

Gas analysis tests of the muff- 
ler were recently conducted by 
the University of Detroit chemi- 
cal testing laboratories. Samples 
of exhausts taken before the 
new-type muffler was hooked-up 
are said to have indicated carbon 
monoxide gas (by volume) to the 
amount of .03 and as high as 
12.00 of unused gases other than 
water vapor. From these unused 
gases, it is said, come the un- 
pleasant odors and smoke given 
off by buses and trucks. 

Samples taken after the new- 
type muffler had been installed 
showed, it is claimed, no trace of 
carbon monoxide and no water 
vapor. All unused or unburned 
gases which motors are incapable 
of using had been converted into 
harmless carbon dioxide gas, it 


| was said. 


The muffler is the invention of 
Ralph Rosenberg, SAE member, 
for many years mechanical ad- 
visor too W. C. Durant and for- 
merly with the Budd Mfg. Co. 
It can be quickly fitted to any 
car or truck, Rosenberg says. 

An auxiliary air duct enters the 
muffler at the end nearest the 
motor. Air is forced through this 
duct by a special fan. This air 
joins the exhaust gases in a spe- 
cially constructed burning cham- 
When the motor is started, 
the exhaust gases mix with the 
added air and the mixture is 
ignited by means of a spark plug. 
The spark plug is then switched 
off and the gases continue to 
burn as long as the motor runs. 

The burned-out gases pass out 
of the chamber through a miner’s 
safety lamp screen and are 
cooled by means of air baffles 
from the auxiliary lead. 

A number of health authorities 
are said to have viewed the ap- 
paratus and it is claimed that in 
their opinion adoption of the 
new-type muffler would tend to 
eliminate the menace to public 
health occasioned by exhaust 
gases in crowded streets. 





A wales Sinclair 


Ardmore, Pa., Apr. 5.—E. B. Sin- 
clair has been appointed manager 
of the public works department of 
The Autocar Co., manufacturers of 
heavy duty trucks. Sinclair will 
make his headquarters at the branch 
in New York City. 








Traffie Accidents Cost $50 a Year Per Family 
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Roper Makes Earnest Plea 
For Nation-wide Reform| Reverses Ford- 





Wasbbesten, Apr. 5.—Citing the | 
loss of 35,500 lives and an eco- | 
nomic waste equal to an ‘el 
tax of $50 for every family in the 
United States, Daniel C. Roper, | 
secretary of commerce, has made | 
an earnest plea for or 
reform in traffic control. Speak-| 
ing on a radio program conducted 
in connection with the presenta- | 
tion of awards to winning cities | 
in the national traffic safety con- | 
test, the secretary pointed out} 
that the responsibility for the | 
mounting losses rested on the} 
shoulders of every individual as 
well as upon every community, | 
municipality, state, and the Fed-| 
eral government. He declared | 
that insofar as the Federal gov-| 
ernment is concerned, the task of 
developing safer traffic conditions 
naturally falls upon the depart- 
ment of commerce. | 


Plans Safer Travel 

“Substantially all of the pres- 
ent activities of the government | 
pertaining to the promotion of | 
greater security of human lives 
on water and in the air are cen-| 
tered in the Department of Com- | 
merce,” he said, “and it is but) 
natural that we should be inter- 
ested in developing as much as} 
possible every means of render- 
ing travel by land, whether in| 
city or country, less hazardous.” | 


Referring to the losses caused | 
by automobile accidents, Secre-| 
tary Roper said: “The year 1934 
marked the highest point we have 
yet experienced in motor vehicle 
deaths. It is estimated that auto- 
mobile accidents resulted in 35,500 
deaths in the United States and 
injured a million and a quarter 
others, many thousands for life. 


Exacts Terrific Toll 

“The cost of these accidents in- 
cluding wage loss, medical ex- 
pense, overhead insurance and 
property damage is estimated at 
$1,570,000,000. Let us _ translate 
this terrific cost into what it 
means in fields of human activity 
and needs. At a cost of $5,000 
per dwelling no less than 314,000 
homes could be constructed for | 
the cost of American automobile 
accidents. Again we might think 
of this figure in terms applicable | 
to every family in the United} 
States. As there are approxi-| 
mately 30,000,000 families in this} 
country we may say that each one | 
has to pay $50 per year out of its | 
budget to cover the expense in- | 
curred in automobile accidents. | 
There are many phases of family | 
life which could be improved or | 
in some cases brought into being | 
through the saving of this same | 
$50.” 

Secretary Roper 
progress was being made in se. | 
curing greater uniformity in traf- | 
fic laws and regulations through- | 
out the United States. Activi- 
ties looking to the adoption of one 
or more acts of a uniform vehicle 
code, he said, or revision of exist- 
ing laws to bring them into closer 
harmony with the code have been | 
reported from 32 states. 





stated that 


R. R. Hall Heads Denver | 


Cadillac Distributorship | 


Denver, Colo., Apr. 5.—R. R.}| 
Hall, who started an automobile | 
agency 32 years ago in this city | 
when the horseless carriage was | 
a plaything of the wealthy, now 
becomes active head of R. R. Hall, | 
Inc., successor to the Hall-Davis | 
Motor Co. Walter B. Davis, | 
former viee-president, is retiring 
to enter another field. The new/| 
company will continue as dis-| 
tributors for Cadillac, LaSalle and | 
Oldsmobile automobiles. 

Another old-timer in Denver | 
automobile history, H. M. Allison, | 
has been appointed manager of | 
the used car department. Wil- | 
liam E. Philbin will act as sales 
manager of the Oldsmobile +} 
vision, Hall announced. 
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Use Plymouth Engine 


Supreme Court 


| Sweeten Decision 


(¢ ‘sadineed from Page 1) 


In Experimental Plane tors, to become the Philadelphia 


Washington, Apr. An ex- 


5. 


perimental order has been placed| company contends. 


by the Department of Commerce} 
with the Fahlin Mfg. Co. of St.! 
| Joseph, Mo., for an airplane pow- 


| ered with an automobile engine. 


The engine is understood to be| : 7 
|coln company went into receiver- 


a Plymouth engine made by 
Chrysler Motors. 
Aircraft engines of 90 horse- 


power cost in the neighborhood 


| of $1,000 due to the small quan-| 


the department 


said, while an auto engine of the | 


same power can be purchased for 


less than $150, about the cost of | 


| overhauling the aircraft engine. 


agents for Lincoln, the Sweeten 
The Sweeten 
company claimed it lost heavily 
because of the failure to furnish 
|}Lincoln cars according to an 
agreed schedule. 


About 18 months later, the Lin- 


ship and subsequently was pur- 
chased by the Fords, The Sweeten 
company had filed claims for 
$23,000 against the Lincoln firm 
during the receivership. 

It was charged that after the 
purchase, Edsel Ford went to 
*hiladelphia and induced the 
Sweeten company to withdraw its 





claims and offered a new sales 
contract, which was accepted. 
Two months later, the Philadel- 
phia concern charged, the new 
sales contract was cancelled and 
the Ford company started suit 
for $6,800 in notes which the 
Sweeten company has given the 
old Lincoln company on car pur- 
chases, 

This is the suit on which de- 
cision was made by the Philadel- 
phia court. The receiver for the 
Sweeten company had filed a 
counter claim for $160,110. 

Depositions in the suit were 
taken in Detroit early in 1933. 
Henry Ford was served with a 
summons by Wilfred C. Leland 
jr., grandson of Henry M. Leland, 
president of the old Lincoln com- 
pany. Service was made at an 
“old times” party to which Ford 
had invited young Leland, 

The summons was ruled 
fective, however. 

Henry Ford, in 


a subsequent 


SALES PLAN ° 


points the way to 5 OS 


TIRE Replacement BUSINESS 


PRODUCT = 








Teac States 


more money. 


Rubber 


Every progressive car dealer will do well 
to look into the extra-profit possibilities 
of tires. In this connection, we have pre- 


pared a tire sales plan that... 
ti Is practical and workable. 


«4 Fits the special requirements of 


ear dealers. 


ae Is based on our sound experience 
of helping hundreds of car dealers 
get a start in the tire business. 


Why pass up substantial tire profits? Let 
us show you facts that will surprise you. 
There’s no obligation except our own 
obligation to show you how you can make 
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deposition, said that he bought 
the Lincoln company mainly to 
please his son, Edsel, and to 
show sympathy for the Lelands. 

The Pennsylvania supreme 
court divided five to two on to- 
day’s decision, which awarded the 
Ford company the $6,800 it orig- 
inally had asked for. 


Old Timers Hold Meet 
For First Time in Years 


Chicago, Apr. 5.—The first re- 
union of “old timers” of the in- 
dustry in several years is set for 
tonight at the Auditorium Hotel. 
The get-together will be in the 
nature of a dinner. A large turn- 
out is expected for the function, 
which has been arranged by the 
Boosters International, the details 
being in charge of the Chicago 
section. 
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] United States Rubber Co., 

1790 Broadway, New York City 
| Please explain how the U.S. Tire 
i Profit Plan can increase my 
‘ business. 
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ANOTHER MOBILOIL 
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Motorists ALL OVER THE COUNTRY used Mobiloil Arctic last Winter. 
‘ In their every-day driving, they proved every claim made for it. Now 
they are already asking for the new Summer Mobiloil made by the 
same famous Clearosol Process. They want this new Summer oil that 
resists gumming, thinning and consumption. Watch Mobiloil deal- 
ers’ profits soar! Will you get your share of this new business? 


NOTE THESE SPECIAL FEATURES 
OF THIS NEW SUMMER MOBILOIL 


RESISTS CONSUMPTION 98% . . . In exhaustive tests of the highest 
scientific integrity, Mobiloil showed 98% resistance to consump- 
tion as compared with 88% for another of America’s high-grade, 
large-selling oils. This 10% difference alone will make new cus- 
tomers for Mobiloil dealers! 


RESISTS GUMMING 100%... In another test, Mobiloil scored 100%, 
with the other oil 32% behind! In other words, no gumming 
from Mobiloil . .. no clogged rings or stuck valves. 


RESISTS THINNING 100 plus . . . In the third important test, mea- 
suring resistance to thinning, this new kind of Mobiloil showed 
100 plus ... the competitive oil only 38. Another important 
sales point! 


THAT'S THE STORY you'll have for your customers this Summer 
—if you have the new Mobiloil to offer them! 


as 


MAKES 


This month 


Socony- 


Vacuum tells over twenty million 
motorists from Coast to Coast 
about the new summer Mobiloil 
—now made by the famous 
Clearosol Process. 


HIS MONTH...from Maine to California 
. Socony-Vacuum makes its second 
great announcement within less than a year! 


It tells America’s motorists that all Sum- 
mer grades of Mobiloil are now made by the 
same famous Clearosol Process that pro- 
duced Mobiloil Arctic early last Winter. 


This is great news for dealers who are 
selling Mobiloil at present. And it makes 
the Socony-Vacuum dealership more val- 
uable than ever before to new dealers. 


For the new Mobiloil Arctic, introduced 
last Winter, was an immediate success. 


Won 3,000,000 Motorists 


It won three million motorists in only six 
months—the fastest motor oil success in 
the history of America! 


Dealers who sold it reported Mobiloil 
sales increases of twenty to sixty per cent 
for this short period alone. 


And now — Mobiloil dealers all over the 
country are preparing for an early repe- 
tition of this amazing success. 


They know the three million motorists 
won by the Clearosol Process last Winter 
will want the new Summer Mobiloil made 
by the same famous process. They know 
there are millions more who have heard 


about it from the others by word of mouth. 
Advertising Plays its Part 


These facts tell their own story for the 
Mobiloil dealer. But it is important also 
to understand what they mean in terms of 
Socony-Vacuum’s reputation. 

They show once again that motorists 
accept Socony-Vacuum as the leader in the 
petroleum industry—expect it to be the 
pioneer in developing new ways to make 
better products for cars. 

The figures that reveal Mobiloil Arctic’s 
success also show that motorists know they 
can rely on what they read in Socony- 
Vacuum advertisements. 

That’s why this second great Mobiloil 
announcement, running this month in na- 
tional magazines and newspapers, is mak- 
ing news from Coast to Coast. 


Ask for the Facts! 


Now’s the time to find out about the 
profit-making opportunities offered by a 
Socony-Vacuum dealership. 

Spring is just around the corner. Motor- 
ists will soon be changing to Summer oil 
—to the new Summer Mobiloil made by 
Socony-Vacuum’s Clearosol Process. You 
can get your full share of this business! 


SOCONY- 


INCOR 
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ANNOUNCEMENT © 
NEWS! 


More than ever before... . 
dealers who have Mobiloil and 
Mobilgas to sell will stand to 

_ profit by this dealership of 
nationally advertised products 
that lead the industry. 
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Vesper Says Damage Clause Gives Code New Life } 
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Profit Will be Automatic 
Where Agreement is Signed 


By F. W. A. VESPER 
President, National Automobile Dealers’ Assn. 
Chairman, National Control Committee of MVRT 
St. Louis, Mo., Apr. 5.—New life has been given the 
automobile dealers’ code through the Liquidated Damage 


amendment. 
before the amendment. 


Compliance and profit went hand in hand 
Now the amendment is promot- 


ing compliance where the agreement has been signed by 


the dealers. 


Profit will be automatic in those places, as 


shown by reports received at headquarters of NADA and 
which are increasing in number as dealer groups over the 


ecuntry sign up and put the plan@®—— 


to functioning. 

A typical example of compli- 
ance, and its benefits, both before | 
and after the liquidated damage 
amendment, is Chanute, Kans., 
which came to our attention re-| 
cently. Chanute is a city of some 
10,000 population. Similar to the 
trade generally, the evils of cut-| 
throat competition were felt and 
recognized by the Chanute dealers 
as elsewhere in 1933, and when 
the opportunity came to conduct | 
their affairs in accordance with 
the code in 1934, they were eager | 
to do so. When the chance came | 
to tie in compliance with a con-| 
tract, as provided in the Liqui- 
dated Damage agreement plan, 
they were quick to insure con- 
tinued compliance and signed up. | 


Speeds Settlement 

The result of their success in 
1934 under code observances is 
typical of experiences in other 
parts of the nation where com- 
pliance has turned losses into} 
profits. Adoption of the Liqui-| 
dated damage agreement is espe- | 
cially noticeable in such places as | 
a guarantee to the good dealers | 


| trade possibilities, where 


| of them did elsewhere, 
| 1934 each one 


who have profited under the code 
that compliance will be continued. 
The plan speeds up settlement of 
cases. 

The Chanute dealers are so well 
pleased with the benefits of code 
compliance in their own city that 
some of them recently took an 
automobile journey in a body to 


| another city of similar size and 


it was 
reported that dealers were not 
observing the code so well, and 
not only lost, in each individual 
case, in 1933, but in 1934 as well. 

In Chanute, as a contrast, some 
of the dealers lost in 1933, as most 
but in 
is reported as 
having made a substantial profit. 
For obvious reasons the name of 


| the city visited is withheld. The 
| Chanute dealers took along state- 


ments to exhibit in their mis- 
sionary effort. Obviously, too, 
with such an object lesson in 


| mind, the dealers who have been 


losing through non-compliance 
are expected to adopt the agree- 
ment plan. 

Upon request, one of the Chan- 
ute dealers has furnished a 


Planning Jobber-Repairmen Tie-Up 


Plans for a program working toward a new and closer tie-up between automotive jobbers and 
independent repairmen were developed at the last Detroit meeting of the marketing research com- 


mittee of National Standard Parts Assn. 


On the committee are six jobbers and six manufacturers. 


Left to right around the table are Hugh Moore, manager of publicity; R. L. Terry; L. F. Woolman; 
Cc. E. Larson; R. W. Procter, secretary, manufacturers’ division; William Christie; D. W. Rodger, 


president; H. N. Nigg, secretary, wholesalers’ division; W. J. Menghini, 


chairman; Gladys Solomon; 


E, P. Chalfant, executive vice-president; J. P. Muller, junior vice-president; W. J. Nash; H. W. Knapp, 
vice-chairman; J. L. Wiggins, field supervisor; R. H. Hart jr., and V, C. Hossellman, past chairman 


typical statement. as to the ex- 
perience under the code before 
and since the amendment came 
into effect. 


New car volume (in units)... 
Used car volume (in units)... 
Used car sales (in dollars)... 
Used car gross profit 
Used car monthly average 
inventory (in units) 
Used car monthly average 
inventory (in dollars) 


—S 








Thousands of Dealers are Increasing 
Their Business With a Truck Line 


The new and improved 1935 Stewarts bring to truck- 
dom a new conception of value—longer life—greater 
gasoline economy—greater freedom from repair bills 


—infinitely greater dependability. 


Stewart offers a complete line of popular priced 
trucks from one to eight tons built by an exclusive 
truck maker with a 23 year record of success. 


Write for complete information on Stewart’s liberal 


franchise. 


STEWART 


MOTOR CORPORATION 
BUFFALO, N. Y. 


Stewart Trucks Have Won by Costing Less to Run 


of the committee. 


He wrote in part: 

“Following is a typical sum- 
mary of an average month of 
1934 and of 1933: 


1934 
142 
282 
$47,879 
$ 2,257 (gain) 


1933 

72 

209 

$32,596 
$ 788 (loss) 


“This makes a benefit to this 
dealer under the code of a 97 
per cent increase in new car sales 
with only a 34 per cent increase 
in used cars handled, with only 
an 18 per cent increase in the 
number of units of used cars in 
inventory and only an increase 
of 6.5 per cent in his money in- 
vested in used cars. These are 
monthly averages for the 12 
months’ period and during the 12 
months’ period the dealers gained 
a gross profit of $3,045 on his 
used car operation over the pre- 
ceding year. 

Low Inventory 

“In connection with the above 
it is also interesting to know 
that in the 1933 operation of the 
above dealer he had a gross loss 
on his used car operation for six 
of the twelve months and on two 


additional months he broke even. 


In 1934 he had a gross profit in 
his used car operation for 11 of 
the 12 months and there were 
only three of the 11 months in 
which his gross profit did not 
exceed the loss taken on the one 
month. 

“The statement of another 
dealer shows that his new car 
volume increased about 50 per 
cent while the used car gross 
sales volume in dollars increased 
only about 15 per cent. In 1933, 
he made a gross loss in four 
months of the twelve on his 
used car operation and in no 
month did he make a substan- 
tial used car gross profit. How- 
ever, for 1933 he did show a gross 
profit on his used car sales, this 
being due largely to a low inven- 
tory and appraisal of the cars 
on the preceding Dec. 31. 

Code Makes Sales 

“In 1934, he made a substantial 
gross profit every month of the 
year and had a gross profit of 
$3,452 for the year, a great im- 
provement over the preceding 
year. 

“Another dealer reports he 
made a $900 greater gross profit 
on used cars in 1934 than in 1933. 
This was based on a very small 
volume of less than 20 new cars 
for the year. 

“I can assure you that our 
experience has been uniformally 


good. The code has made a lot of 
straight sales where otherwise we 
would have taken a used car in 
too high and lost part of our new 
car profit.” 

The vast majority of business 
men in any line would rather do 
a safe, sound, honorable and de- 
pendable business than otherwise. 
This will hold true in the auto- 
motive trade. 


When the delay in compliance 
cases, due to the slow, if sure, 
procedure in the federal courts, 
became discouraging to the good 
dealers who were observing the 
code, and particularly the used 
car allowance as controlled in 
the Official Guide Book, our or- 
ganization went to the govern- 
ment and said in effect: 


Subject to Hearing 


“We will get our good dealers 
to sign an agreement, which we 
will call the agreement to the 
Liquidated Damage Amendment 
to our code. Then if one of the 
signers starts chiseling, he will be 
subjected to a hearing to he held by 
a committee of his fellow dealers, 
all of whom have likewise signed 
this agreement. This committee 
will function as a _ fact-finding 
body, with power to recommend 
assessments for violations as set 
forth in the agreement. If the 
recommendations resulting from 
this hearing are approved by the 
National Control Committee, 
which is the impartial agency 
approved by the administration, 
the case is closed when the as- 
sessment is paid.” 

The amendment was granted, and 
now has experienced sufficient 
trails to prove its worth. In cases 
of non-compliance, the sum as- 
sessed, less a possible minor per- 
centage for national expense in 
handling the case, is returned to 
the locality in which the violation 
occurred “to be utilized to defray 
proper expenses of code adminis- 
tration.” 


Can Bring Suit 


If the dealer who signed the 
agreement refuses to pay the 
damages assessed him, then suit 
can be brought in the civil courts 
on the contract. If he does not 
sign the agreement with his 
fellow dealers, and if he chisels 
and cheats, violating the code 
provisions, then he may be pros- 
ecuted in the federal courts. 
The one who refuses to sign, 
therefore, can well be watched. 

The dealer who does sign, and 
then violates the code, but pays 
the assessed damages, helps his 
fellow dealers right himself. He 
stays out of the classification of 
criminal prosecution in the fed- 
eral courts, and having learned 
his lesson, probably will be as 
eager to uphold the code thence- 
forth as he had been to destroy 
it. 


Y 
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Would Regulate Used Car 


Allowances in Indianapolis 


Indianapolis Registrations 


At Highest Point in 6 Years 





Indianapolis, Ind., Apr. 5.—Hit- 
ting the highest peak since Aug- 
ust, 1929, new passenger car regis- 
trations in Marion county in 
March went over the 1,800-mark 
and made gains of approximate- 
ly 80 per cent over both Febru- 
ary of this year and March a 
year ago. In each of the pre- 
vious comparative months the 
record barely went over the thou- 
sand mark. 


For the year to date—the first 
quarter of 1935—new car registra- 
tions were 85 per cent over the 
record of 1934. For the month, 
according to preliminary figures 
compiled by the Indiana Clipping 
Service from official state records, 
1,845 cars were registered as 
against 1,030 in February of this 
year and 1,037 for March a year 
ago. The first quarter record 
showed 3,727 for 1935 against only 
2,015 for 1934. 





Gains were general throughout 
the list, all price divisions shar- 
ing in the sudden upswing. Ford 


Chain Store Man 
Added to ADI’s 
Selling Staff 


Chicago, Apr. 5S. D. Ken- 
nady, for the past 14 years identi- 
fied with the buying and mer- 
chandising of automobile supplies 
for one of the country’s largest 
mail order and chain store com- 
panies, has just been appointed 
to the merchandise division of 
Automotive Distributors, Inc., it 
was announced today by E. T. 
Satchell, executive vice-president. 


The acquisition of Kennady was 
approved at a meeting of the 
board of directors held here in 
the Stevens Hotel. His headquar- 
ters will be in Chicago at 400 W. 
Madison St., where the Motor and 
Equipment Wholesalers Assn. and 
Automotive Distributors, Inc., 
share offices. 

Satchell states that the appoint- 
ment of Kennady “is in line} 
with merchandising phases of 
Automotive Distributors, Inc., as 
set forth in the Buymanship- 





Plus plan approved last November 
by the MEWA at its convention.” | 

Kennady’s experience includes | 
work directly connected with the | 
establishment of retail stores and | 
particularly with arrangements | 
for merchandising automotive | 
supplies to the consumer. His| 
familiarity with the nation-wide | 
development of the application of | 
chain store methods to automo- | 
tive merchandise is expected to 
prove especially valuable to Auto- | 
motive Distributors, Inc. 

Two new directors and four 
new members were voted in at 
the meeting of the board. The 
directors are George Lockridge 
of Kansas City, Mo., and A. W. 
Kleinschmidt of Detroit, Mich. 
The members added are Joseph 
Leavitt, Worcester, Mass.; Auto- 
mobile Equipment Co., Detroit; 
Chesapeake Auto Supply Co., 
Norfolk, Va., and Auto Bearings 
and Parts Co., Raleigh, N. C. 

After giving consideration to 
proposals from a number of 
manufacturers, several additional 
lines were approved for distri- 
bution through ADI channels, 
and a wide range of merchandise 
is declared to be now available. 





De Nooyer Heads MATA 


Lansing, Mich., Apr. 5.—Jerry De 
Nooyer of Battle Creek was elected 
president of the Michigan Automo- 
tive Trade Assn. in its annual con- 
vention held here Mar. 29. Other 
officers are: Howard Cook of Lan- 
sing, vice-president; Walter J. 
Bemb of Detroit, treasurer; and A. 
B. Burkholder, of Grand Rapids, J. 
B. Dean of Mason, William Clark 
of Escanaba, Enford Anderson of 
Iron Mountain, E. C. Honey of 
Detroit, J. B. Battle of Mt. Pleas- 
ant, Al Jacobs of Sault Ste. Marie, 
O. R. Dickerson of Mt. Clemens, 


Harry May of Monroe, Joseph F. 
Thompson of Ypsilanti, and A. 
Pardo of Wyandotte, directors. 


Ww. 





sales accounted for nearly one- 
third of the total V-8 registra- 
tions, more than doubling those 
of a year ago and showing an 
increase of about 80 per cent in 
March over February. 

One of the closest price races 
of the month developed between 
Dodge and Oldsmobile, the former 
registering more cars than dur- 
ing any month in history—174— 
while Oldsmobile trailed by 20 
cars still severely handicapped by 
new car shortage. In both cases 
the results represented tremend- 
ous gains over previous compara- 
tive periods. 

In the used car division, there 


began during the month of hec- 
tic new car selling to arise in- 
creasing alarm with stock piling 
up fast on dealers hands. There 
were only 1,178 used cars regis- 
tered during the month—nearly 
700 less than the total new car 
sales. This is in contrast with 
the record of recent months when 
new and used car registrations 
averaged about the same. Deal- 
ers have been unable to ascribe 
a definite reason for the slump 
in used car ratio to new car 
sales and much thought is being 
given to the merchandising of 
trade-ins. 

Registrations of new trucks 
were 60 per cent over February 
and 20 per cent over March a 
year ago. Total to date for 1935 
was 23 per cent above 1934. 





15 





Indianapolis, Ind., Apr. 5.—First 
attempts in many months to en- 
force the NRA code regulation 
of used car allowances were 
being made here this week follow- 
ing taking effect of the new state 
industrial stabilization act which 
calls for enforcement of existing 
federal codes of fair competition. 

Every dealer in the state of 
Indiana was sent a bulletin advis- 
ing him that guide book prices 
would again govern used car al- 
lowances with the beginning of 
April. The action followed an all 
day meeting of the Indiana state 
advisory board of the national 
vehicle retailing code. The meet- 





ing was called by W. J. Robinson, 
Indiana district director for the 
NADA and M. S. McNay, state 
code commissioner. 

According to the bulletin, en- 
forcement machinery is to be set 
in motion immediately looking to 
the ironclad effectiveness of the 
provisions of the new law which 
provides for a fine of as much 
as $500 for each violation of the 
NRA retail code. The state act 
became effective on Mar. 16 by 
proclamation of the governor. 

The law not only regulates used 
car allowances, but deals with 
minimum wage scale. 





“DIVERSABILITY” 


is the 





Word! 





1. Webster’s dictionary you will find this definition 
—“DIVERSE—to make diverse, or various, in form 
...to give variety, to variegate...to make different from.” 
So what? Simply this! 
When we chose the word “Diversability” as the best 
word to complete the advertising slogan for Bundyweld 
Tubing—“for Durability—for Dependability—for Divers- 
ability”, we did so because Bundyweld users have found 
Bundyweld a many-purpose tubing—it fits a lot of 
engineering needs—can be used for a great many and 
variety of purposes. 


Why? Because Bundyweld combines the strength of steel 
with corrosion resisting properties which make it superior 
to copper in a wide variety of applications. Its great 
strength and recuperative ability have been proven both 
in the laboratory and in actual use. Tolerances are held 
to .003”, and uniformity of wall thickness is an outstand- 
ing feature. Base sizes range from 3/16’ to 5/8”. It can 
be redrawn to any odd size required. 


If there is any one word that describes the ability of 
Bundyweld to do a great many engineering jobs—that 
word is “DIVERSABILITY”. If there is a word that tells 
how Bundyweld performs these many jobs and describes 
the company back of the product—that word is DEPEND- 
ABILITY. If there is a word that describes Bundyweld’s 


long 


life and abilit 


word is DURABILITY. 


That’s why we say —Bundyweld—for Dependability — 
for Durability—for Diversability! 


BUNDY 


TUBI 


NG 


10951 Hern Avenue, Detroit, Michigan 


to serve without interruption—that 


COMPANY 


BUNDYWELD Tubing 


Ts 


Durability - Dependability 
and DIVERSABILITY 





16 


AUTOMOTIVE DAILY NEWS, SATURDAY, APRIL 6, 1935 


Buick Field Generals 
Hold Flint Sales Meet 


Flint, Mich., Apr. 5..-Members 
of the field staff of the Buick Mo- 
tor Co., including regional 
zone managers and 
from throughout the 


meeting here Saturday, Mar. 30, 
at which 
second quarter was launched. 


On the eve of the spring selling | 
season, during which retail sales | 
usually exceed any other period | 
of the year, the field men dis- | 


cussed markets and prospective 


business on the basis of a total} 


1935 volume in excess of that of 
last year. The projection for the 
second quarter contemplates the 
largest sales of Buick 
this period in several years. 
Complimenting the field organi- 
zation on its record for the first 
quarter, during which sales of 
the like period last year were 


and | 
distributors | 
United! 


States, attended a general sales | tributor, dealer and retail sales- 


the program for the| 


cars for | 





surpassed, W. F. Hufstader, Bu- 
ick general sales manager, out- 
lined a comprehensive program 
for April, May and June, the 
scope of which includes every dis- 


man of the large Buick retail 
organization as well as members 
of the regional and zone staffs. 

In addition to plans for new 
car sales, the executive’s discus- 
sion developed a program for the 
retailing of used cars which he 
said must receive the attention 
of all dealers in any plan where 
expanded new car sales are in- 
volved, The used car situation 
among Buick dealers is a satis- 
factory one, he told the field men, 
and he urged them to emphasize 
this phase in their contacts with 
the dealer organization in order 
to keep it so. 

Harlow H. Curtice, Buick presi- 
dent, welcomed the field men, re- 
viewing the record of the past 





four months since the 1935 models | 
were introduced and outlining the | 
manufacturing program for the 
second quarter. He commented 
on the success of the Buick field 
organization, which has _ func-| 
tioned since November as an ex- 
clusively Buick organization for 
the first time since 1931, and pre- 
dicted further development in 
Buick operations as a result of 
this re-created organization. 


Among other speakers were | 
Thomas H. Corpe, director of ad- 
vertising and sales promotion, 
who explained the activities of 
these departments for the second 
quarter, and A. C. Sellgran, direc- 
tor of organization and analysis, 
who presented analyses of both 
the new and used car phrases of 
the program. 

The meeting here was fol- 
lowed immediately by dealer 
meetings in zone and distribution 
points throughout the United 
States, one of which was that 
of the Detroit Buick zone held at 
the factory Wednesday, Apr. 3. 
This meeting was under the direc- 
tion of Harry A. Bonelli, Detroit | 
zone manager. 








| provement in the roads over the} 


FOR EVERY SHOCK ABSORBER NEED 


Automotive engineers can turn to Delco- 
Lovejoy for every shock absorber need— 
confident in the knowledge that Delco- 
Lovejoy will supply a shock absorber es- 


pecially suited to their requirements. For 


ventional types. More recently, Delco- 
Lovejoy has proved its adaptability to 
engineering changes and improvements 
. . | listed him as “Charley’’) 
by pioneering new shock absorbers 


especially designed for cars with indi- 


Field Generals in Action 


| Attending a meeting of the entire regional, zone and distributor staff 


of the Buick Motor Co., these four major field executives were 
snapped as the session opened. They are, left to right: H. J. C. 
Miller, assistant general sales manager in charge of the eastern 


| district; Henry C. Gillespie sr., regional manager in charge of the 
| southern district; P. S. Steenstrup, regional manager in charge of 


the west coast district, and Otis L. Waller, assistant general sales 


| manager in charge of the western district, 


The meeting, called by 


W. F. Hufstader, general sales manager, launched the second quarter 
sales program of the company. 


Sparks By 


Chris 
Sinsabau 


h 


(Continued from Page 1) 


around 50 and without 
shift, save once when we had 
tc go into second at the top of 


Cove Mountain because a huge} 
| truck blocked 
didn’t have 


way. We 
at the hills 


our 
to run 
to get a start, either, 
us out. And I noticed, too, that 
other cars were skimming along 
with us, proving that the teeth 
have been taken out of those 
mountains. And they are moun- 
tains, one peak being more than 
3,000 feet high. In fact, it was 
like riding over a giant roller 
coaster, miles and miles of moun- 
tain climbing. 
* * * 


TOO, I NOTED the marked im- 
mountains. Many of the old 
highways have been abandoned 
for roads of billiard-table smooth- 


and we | 
didn’t need any water boy to help} 


| model. 





ness and the engineers have taken | 
bee lines to the top instead of the | 


old way of zig-zagging up. Scien- 
tific banking has robbed the 
grades of their terrors. The aver- 


a gear-) ular model in these shipments was 


the touring sedan with built-in 
trunk. Thirty-nine per cent of 
the total production was _ this 
The five-passenger tour- 
ing coupe and the sedan were 
next in preference, each with 18 
per cent of the total. 
* * * 

INTERESTING in connection 
with all the talk going on about 
the market being flooded by used 
cars is the finding of Lee J. East- 
man, president of the Packard 
Motor Car Co. of New York, 
which he reports in a story he 
has written for Advertising and 
Selling. 

Eastman advises that a survey 
of the first 333 sales of the 120 in 
his territory shows that the 


| legion of “see me next year” pros- 


pects has suddenly become one 
of the most active groups of buy- 
ers of new automobiles. But East- 


| man was surprised that his sur- 


vey disclosed that of the cars 


| traded in on these sales the great- 


age speed of the two-day trip was | 


better than 40, 
tremendously fast for today, but 
in my yesterday we used to brag 
if we could average 30. There- 
fore, do you wonder that I call 
myself a motoring Rip Van 
Winkle? 
* * * 

ONE LITTLE incident made 
an impression on me. At Ash- 
land, Ohio, where we lunched the 
second day in the one hotel in 
the place I discovered a panel in 
the lobby on which was listed 
Ashland-born men who became 
famous in the industrial world. 
From that panel I discovered that 
three of the five Studebaker 
brothers were born in that town 
as well as Charles F. (the board 
ing. And I warmed the cockles 
of the heart of that old 
keeper by slipping him a copy of 
ADN’s Studebaker Victory num- 


perhaps not s0| gj, 


Ketter- | 





hotel | 


est single yearly model classifica- 
tion was six-year-old (1929) mod- 
ears which normally should 
be fifth instead of first, in numer- 
ical importance this year. 

“Because such a situation is 
contrary to all previous fact and 
experience, we consider it definite 
proof that the tremendous re- 
placement market which has been 
pyramiding for nearly five years 
is at last vulnerable to new-car 
solicitations,” writes Eastman. 
“The 1930 model trade-ins, which 
ordinarily would rank third this 
year, is the second most numer- 
ous of trade-ins found in our sur- 
vey.” 

Ba * i 

EARL McGINNIS is playing 
Santa Claus out of season and ye 
editor thanks him for “Cleenie 
the Plug,” a miniature of AC 
Spark Plug’s famous old nag in 
a bathtub, with wheels on the 
bath tub. Cleenie, Mac says, ex- 
emplifies a service that makes the 


years Delco-Lovejoy has been the head- vidual wheel suspension. Automotive | },.,;. 


quarters for single-acting and double- 
acting shock absorbers, with and with- 
out Inertia Control. And Delco-Lovejoy 


is still the chief producer of these con- 


engineers have learned through experi- 
ence that these new shock absorbers, 
too, are sound in design, rugged in con- 


struction and reliable in performance. 


DELCO PRODUCTS CORPORATION, DAYTON, OHIO 


DELCO-LOVEJOY 


§ 


. . HYDRAULIC 
HOCK ABSORBERS 


* * * 


HAVING BEEN made built-in | 


trunk conscious by the tour, I 


started digging for data as to| 
the vogue of this baggage-carry- | 
ing device, following my return. | 


I got some real facts from Olds- 
mobile. More than half of the 
Oldsmobiles shipped to dealers 
since the factory went into 1935 
production have been trunk mod- 
els. The exact percentage is 57. 


The same figures reveal that 
five-passenger cars are more pop- 
ular than ever with Oldsmobile. 
Eighty-seven per cent of the more 
than 50,000 cars shipped the first 
two months of the year were five- 
passenger models. The most pop- 





| motor cars of the 30,000,000 motor- 


ists purr and hum on the thou- 
sands of miles of highways 
throughout the world. Cleenie is 
quoted as saying that “I am the 
benefactor of both poor and rich; 
the faithful and tireless servant 
of the motoring world.” And 
Cleenie also says that his service 
can save motorists one of every 
10 gallons of gasoline that is 
poured into the tanks of the cars. 


$537,128 in Taxes 
Montreal, Apr. 5.—Since 1931 
taxes imposed on automobiles have 
brought the Dominion treasury 


$537,128, a return tabled in the 
House of Commons discloses. 
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the 4th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 





—— COMPANIES have completed study of 
spring advertising drives and are now all lined up to 
launch extensive campaigns at the outset of the touring 
season. 

Ethyl Gasoline Corp. has announced it will spend 
$1,000,000 in newspaper, outdoor and magazine copy. 
Newspapers will be used more since they are the primary 


medium of more than 100 of the company’s licensees. Up- 
wards of 36,000 outdoor posters©———————— 
will be displayed in the United | ; P ; 
States and Canada. Outdoor work or cain ae ee ee 
will feature color photography has joined Liberty magazine as 
which, by _— of the Finlay Detroit representative. ... Arthur 
process, will give a third dimen-| morte has been named adver- 
sional ee tising manager for Sterling Motor 
Animals will continue ont one | Truck Co., Inc., succeeding George 
of the extensive subjects in C. Mueller who is serving in simi- 
Ethyl’s advertising. , _|lar capacity for American Yates 
Batten, Barton, Durstine & Os-|q,  Reloit, Wis. . . . United States 
borne, Inc., 7 te — Advertising Corp., Toledo, has ap- 
| pointed Carl U. Fauster as man- 
ager of the media department. 
|For five years he has been identi- 
fied with the advertising depart- 
ment of Owens-Illinois Glass Co., 
| Toledo, one of the agency’s clients, 


: : |Harold V. Barrett, for several 
Sista, oe eS a |years on the U. S. staff, has been 


. siste space buyer. ... 
ll us _| made assistant space ye 
aeLar etuans to ane a, Neal Hyland, formerly with the 


hind the scenes” stories. Another |2@vertising and sales promotion 
series will tell the general story | Staff of a ee —e 
of Standard service, and still an- and at one ane = a a 
other will admonish the driver to |Ti80n Phelps, Inc. has rejoine 
“spring house-clean” his car. | the copy department of Brooke, 

McCann-Erickson, Inc., is Smith & French, Inc., Detroit. 

handling the work. | 
* * 

BACKING THE introduction of 
its new Clearosol process for 
summer motor oil, Socony-Va- 
cuum is embarking on its largest 
spring newspaper and magazine 
and nation-wide sales promotion 
campaign in recent years. 


STANDARD OIL will re-carry 
its “Live Power” story to the na- 
tion through 1,650 dailies. This 
advertising will also feature wild 
animal scenes, with drawings 
made in co-operation with the 












+ 


Automotive 
On the Air 









MONDAY, APRIL 8 


6:45 P.M.—SUN OIL (NBC, Blue), Lowell 





| past 


New Pierce-Arrow Corp. | 


Steps Up 1935 Production 


Buffalo, N. Y., Apr. 5.—An-, 
other veteran automobile firm 
has battled its way through the 
reorganization mazes of the 
courts to emerge with a 1935 
streamlined capital structure. 


Stripped free of expensive leases | 


in distributing points and 
indebtedness satisfied, 


Motor Corp. 


the 
Pierce-Arrow 


| ready has launched a bigger sales 


| 


Advertisements, most of them in Thomas ie 
" ; . | 7:45 P.M.—PHILCO (Columbia), Boake Carter. 
two color pages, will appear dur 8:00 P.M.—STUDEBAKER (NBC, Red), Stude 
ing April in a dozen national baker Champions; Richard Himber’s or 
magazines. Daily newspaper ad- chestra 
vertisements will reach approxi- | *% °.M.— FIRESTONE (NBC 
ne tobert rooks teno n ‘ chorus 
mately 20,000,000 people, and an] and William Daly's orchestra, HUDSON 
announcement campaign is also} = (Columbia), Kate Smith's New-Star Revue; 
being run in trade publications! or uattier’s orehentra Three Ambassadors 
° e iS ° and gues alen 
in the oil and gasoline field. | 9:00 P.M.—SINCLAIR (NBC, Blue), Minstrel 
ss * * | show with Gene Arnold, interlocutor 
CO-INCIDENT with Hudson’s | !!:30 P.M. HUDSON (Columbia) same pro 
° ram re oadcas or es 
recent record-breaking stock car Se Seen eee a 
run by Sir Malcolm Campbell, Gil- | TUESDAY. ABRIL | 
a i. - Clee ioe oS ee. oe 
a ' - 4 Thomas 
leased a series of tie-up advertis- | 7:45 P.M.—PHIL.CO (Columbia), Boake Carter. | 
ing in 100 newspapers in the west. | 9:90 P.M. TEXAS (NIG. Red). Fa Wenn. 
es . the rire Chief ' ! 4 int 
Publicity gained by Hudson] (jsjqj. puenin’s musi 
after the runs and the national | 10:30 P.M.—STEWART-WARNER (Columbia) 
interest in Sir Malcolm was effec- Captain Dobbsie’s Ship of Joy 
tively used in the “Record WEDNESDAY, APRIL 10 
Breaker” copy. | 2:00 O. RCA VICTOR (NBC, Blue), Radio 
: City itines 
The Los Angeles office of Bots- | 6.45 p.m.—suN O11 (NBC, Blue), Lowell 
ford, Constantine & Gardner pre- Thomas 
pared the campaign. 7:45 P.M.—PHILCO (Columbia). Boake Carter 
* * THURSDAY, APRIL II 
“LET'S GET DOWN to Brass | 945,P:M--SUN OIL (NBC, Blue), Lowell | 
fae © - - =a Thomas 
Tacks” says Reo in its new series | 7:45 P.M.—PHILCO (Columbia), Boake Carter 
of advertisements. 9:30 P.M.—FORD (Columbia), Fred Waring’s 
: Pennsylvanis 
Art treatments unusual in the Ee aes 





RT-WARNER (Columbia) 


10:30 P.M.—STEWA 
t Heidt’ Briga 


field of automotive advertising Alemite quarter 
are tied in with brief, attention- dier 
getting slogans such as “Close 


hour with 


FRIDAY, APRIL 12 


6:45 P.M.—SUN OIL (NBC, Blue), Lowell 

Your Eyes and Draw One” and Thomas - a 

“Tt Can’t be Luck—Always.” 7:45 P.M.—PHILCO (Columbia), Boake Carter 

National magazines and motor | 8:00 P.M.—CITIES SERVICE (NBC, Red), 

: 7 - ‘ity Service concerts; Jessics agonette 

publications carry the advertise- ee ee — _ ee _ 

ments. Banta and Milton Rettenberg, piano duo; 
A bold black and white art Rosario Bourdon’s orchestra 

t t t * ] lis ] » tv 10:00 P.M.—T F. GOODRICH (NRC, Blue), 

rea men and display type are a Circus Night in Silvertown, starring Joe 

prominent part of the copy, and Cook with B. A. Rolfe’s orchestra; Tim & 

P} 
attention is drawn to Reo fea- Irene; “= mae ave Mates Peg La 
* : Centra, and Goodrich modern choir 
tures through questions like| 2.45 4.m.— STUDEBAKER (NBC, Red). 
What Makes Long Life in a Mo- Studebaker Champions, Richard Himber’s 


tor Car?” and “What Do You orchestra 
Get for Your Money?” | SATURDAY, APRIL 13 
Maxon, Inc., Detroit, is prepar- | 7:00 P.M. —SOCONY VACUUM 


s th : ° | Soconyland Sketches 
Ing the campaign. | 9:30 P.M.—STUDEBAKER (Columbia), Rich- 


(Columbia), 


* * * ard Himber’s orchestra and Studebaker 
McALEER Manufacturing Co.,| {h¢mrions ee ee 
Detroit, has appointed Maxon, | 11:00 p.mM.—sTUDEBAKER (Columbia). Same 


program rebroadcast for the West 
SUNDAY, APRIL 14 
4:00 P.M.—SPARKS-WITHINGTON (NBC, 
Blue), Jolly Coburn orchestra; Harold Van 
Emburgh, tenor; Roy Campbell Singers 
6:30 P.M.— ACME (Columbia), Smilin’ 
McConnell 


Inc., as advertising counsel. Mc- 
Aleer products include polishing 
waxes, cleaners, primers, under- 
coats, lacquers and quick drying 
enamels for automobile finishing 
and refinishing, and automobile 


Ed 


8:00 P.M.—GENERAL MOTORS (NBC, Blue), 
steam heaters. Present plans call Symphony Concert; guest artists: Americar 
for use of radio, outdoor, trade Music Festival; orchestras conducted _ by 

: 3 s Frank Black and Deems Taylor; Nelson 
paper and direct mail campaigns Eddy, baritone, and Dana Quesse, pianist- 
composer 
DIMENSIONETTES: Neil Mul- | 8:30 P.M.—GULF (Columbia), Gulf Head 
liners; Will Rogers 


hern, for two years contact man 


: 9:00 P.M.—FORD (Columbia), 
for Young & Rubicon in Detroit 


ning Hour with Tito Schipa, 


Sunday Eve- 
tenor. 





drive and stepped up its factory 
production accordingly. 

To signalize the re-birth of the 
company, production has been 
stepped up to 150 cars a month 
from the 125 rate in March. It 
is planned to produce 1,770 units 
in the full year. 

Although this is smaller than 


with | 


al- | 


This stock will not be listed on 
any exchange at least for the 
present, Chanter declared. He 
gave as the reason that it will 
be very closely held. The old 
stock will be delisted from the 


production in 1934, under the re-| New York Stock Exchange, Apr. 
vised capital structure, this rate | 41, 


would insure coverance of pre- / 
ferred stock requirements by 10 
times. Employers Opposed to 
ie. cmapeee pees. vores, 30 - Hour Week Bill 
jas F he 8, ’ ; 
poe ee : | Milwaukee, Wis., Apr. 5.—F. N. 
Working capital for the new | Clausen, of the Wisconsin Manu- 


facturers’ Assn., H. W. Story, of 
loan from the Federal Reserve | the Allis-Chalmers Co., and other 
Bank and Marine _ Trust Yo.| employers appeared before a joint 
Capital also was provided by| legislative committee hearing in 
$250,000 in preferred stock which | Madison, Mar. 27, against the 30- 
has been heavily oversubscribed | hour week bill which has been 
by Buffalo men. introduced in both houses of the 

Former common stockholders | state legislature. It was declared 
have a prior right to subscribe for; by those opposing the measure 
new common stock within 15] that the principle of the bill would 
days. not be successful. 


firm was provided by a $1,000,000 





It cannot be 


BOUGHT! 


N THE evolution now going on in automotive 








merchandising, Willard’s experience and 


knowledge of battery retailing is proving invalu- 


able to dealers who are adjusting themselves to 


the new trends. 


This experience, earned at the price of hard work 


and persevering research, cannot be bought— 


but it is readily available to you if you are con- 


sidering the sale and servicing of batteries as 


part of your future plans. 


For further details, write or wire 


WILLARD STORAGE BATTERY COMPANY 


Factories: Cleveland + Los Angeles + Toronto + 


Cleveland, Ohio 
Branches: New York 


Boston + Atlanta + Indianapolis « Chicago + Dallas +» Cleveland + Kansas City 








\ 
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Widely Se parated Dealers 


Complain 


(Continued from Page 1) 
out the country has never been 
gathered, save by the factories, it 
was decided by NADA officials to 
make a complete survey of the 
situation before taking action. 

A small independent survey 
conducted among 35 dealers in 
one large city has revealed a 
serious oversupply of used cars 
at that point, which, it is thought, 
will definitely affect new car sales 
within the next 30 days. Deal- 
ers contacted in this survey de- 
clared they had been selling 1.8 
used cars to every new car sold. 

Meanwhile letters from dealers 
and State Advisory Committee) 
officials regarding the situation 
have continued to arrive at the 
office of ADN in ever increasing 
numbers. The writers, located 
at widely separated points of the 
country, all agree that the sur- 
plus of used car stock exists and 
that it constitutes a problem that 
must be faced squarely and with- 
out delay. 

According to these letters, 
dealer stocks of used cars exceed 





those of this time last year from | 
10 to 300 per cent. The letters | 
follow: 


Urges Dealers 


Be Warned of | 
Used Car Status 


By B. F. KNUTH 
Vice-Chairman, Nebraska State 
Advisory Committee 

Omaha, Neb. 

The used car situation in this sec- | 
tion of the country is no different | 
than it is everywhere else. With 
the exception of Chevrolet dealers, | 
who have not had sufficient new cars | 
to make deliveries, practically all} 
dealers are loaded up with used cars | 
beyond the point of good judgment. 

There are dealers in this section | 
of the country who have stocks of | 
used cars running as high as 250,| 
where normally they should not have | 
over 100 used cars on hand. The 
situation is just as alarming here 
as anywhere else. 

From all indications it begins to 
look as though 1935 is not going 
to be a “used car” year. During 
the past three years there has been 
a good demand for used cars. In 
fact, much better than new cars, | 
but I am afraid it is going to be 
just the other way around this year. 

I believe that through your good | 
medium you should do everything | 
possible to warn the dealers against 
promiscuous trading and to do ev- 
erything possible to reduce their | 
used car inventories even though it 
may result in the loss of new car 
business. Some dealers seem to be 
laboring under the impression that 
perhaps as the season goes on used 
car business will pick up, but even 
though used car business returns to 
the normal of the past three years 
it would not be sufficient to ma- 
terially reduce the stocks of some 
of the dealers who seem to persist 





on trading wildly. 


of Overload 


N.Y. Situation 
As Viewed By 
Trade Observer 


By A READER 
(Name withheld on request) 


Practically all the dealers in New 
York State who handle any of the 
lower priced cars are loaded with 
used cars today, many of them away 
beyond anything they should have 
on hand at any time. In many cases 
I find these dealers have at least 
double the number of used cars on 
hand that they have had at this 
season in previous years. 

I have also noted that a great 
many of these cars have been taken 
in at the maximum figure allowed by 
our Official Used Car Guide, regard- 
less of the condition of the used car. 
This means that when the cars are 
reconditioned and sold they must be 
disposed of at a loss. 

Factories today are doing every- 
thing possible to increase their sales 
which in turn has caused the deal- 
ers to make trades which would not 
be made under ordinary conditions. 
Many dealers are now much in need 
of surplus cash which, in my estima- 
tion, is going to seriously handicap 
their business during the next few 
weeks. In many cases, on account 
of money borrowed, these used cars 
must be sold at a tremendous loss. 

I do not find that the dealers 
selling cars in the higher priced 
brackets have quite the number of 
used cars on hand that those selling 
in the lower bracket; nevertheless, 


| all are overloaded. 


Unless something is done at once 


| to help out the situation, the dump- 


ing of this tremendous stock of used 
cars is bound to demoralize the 
whole business and a large number 
of dealers will face bankruptcy. I 
regret that I cannot give you a 
more encouraging picture but the 
above seems to be the situation in 
New York state. 


Stocks Up 35% 
Over 1934 in La. 


By GEO. W. STEM 


Chairman, Louisiana State 
Advisory Committee 
New Orleans, La. 


Survey reveals the fact that used 
ear stocks in the hands of the 
dealers in Louisiana are approxi- 
mately 35 per cent higher than at 
this time last year. 

There has been recently some ap- 
parent improvement in the volume 
of sales which is probably due to a 
reduction in prices made by the deal- 
ers in order to stimulate sales. 

There is no question but that it 
is becoming increasingly hard to 
move used car inventories without 
serious loss and this is giving all 
dealers much concern. 

Unless used cars begin to move on 
a more satisfactory basis, there is 
no doubt that dealers sales of new 
cars will be materially effected. 


Unbalanced Situation 
Discovered in W yoming 


By M. E. ROBERTSON 
Mer., Coliseum Motor Co., Dodge Dealer 
Casper, Wyoming 


In Wyoming as in other states 
there has been an_ unprecedented 
volume of new car business in the 
first quarter of the year. Used car 
sales have not kept pace with new 
car and most dealer’s stocks are} 
overbalanced. 

I believe the most unbalanced con- | 
dition exists with dealers selling the 
lowest priced new cars. Due to code 
prices being rather’ high on 1933 
and 1934 model used cars, it has| 
brought these owners into the| 
market first and in trading down 
the dealer has accumulated undesir- | 
able models that are now sticking | 
on the used car lot and may cause | 
considerable trouble at a later date. | 
Most standard make low priced cars | 
of 1933 and 1934 models have moved , 
out readily and are no particular | 
problem where a dealer has a few 


extra of them on hand at the right 
price. It is the dealer who, feeling 
he had to get a quick turnover on 
these models, accepted undesirable 
trade-ins on them that is finding 
himself in difficulty. 

Due to the fact that many cars 
have been run a few years longer 
than is customary by their owners 
and that without the necessary re- 
pairs and upkeep, there is a danger 
for the dealer who is seeking volume 
in a low priced new car at a reduced 
gross profit in the sale. A multitude 
of these cars are beyond the point 
where they can be profitably recon- 
ditioned and will ultimately wind up 
in the junk yard regardless of the 
price the dealer may have allowed 
for them. 

I think the real danger is in the 
“tailings.” 








Detroit, Apr. 5.— Taking 
up the challenge to produce 
the automotive workman 
who has labored longest in 
the industry, recently is- 
sued by the conductor of 
Sparks in this publication, 
Oldsmobile brings forward 
Charley Blades. 


When Olds officials read 
the challenge they immedi- 
ately thought of Charley. 
He has been a _ familiar 
figure at the plant as long 
as anyone can remember. 
Employment records were 
consulted and they showed 
that Charley’s name went 
on the Olds payroll in 1901. 
That would give him 34 
years in the industry. 

Then the question of 
Blade’s age arose. “How 
old was he?” Nobody could 
answer that but Charley 
himself so they sent for the 
old man, 

Patient questioning of the 
modest Blades brought out 
the fact that he had been 
in the automotive industry 
not 31 years—but for the 
almost unbelievable term of 
49 years. This is the story 
he revealed. 

Charley is now 75 years 
old. In 1882 he was an ex- 
pert hand forger employed 
by R. E. Olds in the carriage 
building trade. He worked 
steadily for Olds and in 
1886 when the latter was 
engaged in his early auto- 
mobile experiments he as- 
signed Charley to help him. 
That was Charley’s start in 
the automotive’ industry. 
He worked for Olds helping 
to shape early motor cars 
until 1901 when the inven- 
tor began to bring out cars 
on a production basis, That 
year he went on the fac- 
tory payroll where his name 
remains to this day. All of 
which would seem to 
qualify him for the title 
“Grand Old Workman” of 
the industry. 

A contender for the title 
is Charles S. Lockwood, of 
the Hyatt Roller Bearing 
Co., Harrison, N. J. Lock- 
wood is 84 years old and 
has been in the continuous 
employ of John Wesley 
Hyatt and his enterprises 
for 61 years. 


Finds Stocks 


Not Excessive 


By JESSE M. CHASE 
Chairman, Idaho State Advisory 
Committee 
Pocatello, Idaho 











Used car stocks in the hands of 
dealers in Idaho are not, according 
to present reports, excessive. There 
is, however, a tendency for used car 
stocks to increase. 


| 


Vice-Pres. 


By H. C. HART 


President, Nash New England Co. 
Boston, Mass. 

I have contacted 12 or 15 distrib- 
utors and large master dealers han- 
dling various makes of automobiles 
and can conscientiously say that 
used car. inventories throughout 
Massachusetts in general are sub- 
stantially higher today than they 
were a year ago. 

I prefer, for reasons which you 
can appreciate, not to be specific as 
to makes, but I definitely find that 
in the low-priced field used car 
stocks in the hands of most dealer 
organizations handling low - priced 
lines are from 100 per cent to 300 
per cent higher than a year ago. 

In the lower middle price field 
used car inventories today are from 
50 to 100 per cent higher. In the 
middle price field from 25 to 60 
per cent higher than a year ago, 
and that in the higher priced field 
from 10 to 25 per cent higher. 

There are almost no exceptions 
to this, and that in obtaining this 
information I contacted numerous 
dealers, large and small, handling 
Ford, Chevrolet, Plymouth, Dodge, 
Nash-LaFayette, Chrysler, Oldsmo- 
bile, Packard, Cadillac - LaSalle, 
Studebaker, and Hudson-Terraplane. 

I have not encountered any situa- 
tion where dealers are loaded with 
used cars to the extent that it is 
impossible for them to stock new 
cars, although, frankly, with new 
car sales exceeding used car sales in 
units, as has been somewhat gener- 
ally true in Massachusetts for the 
past 30 days, I anticipate that this 
condition may prevail unless a con- 
certed effort is made by the indus- 
try as a whole, as well as by deal- 
ers individually, to reduce these used 
car inventories. 


No Trouble To 
Sell Used Cars 
Declares Dealer 


By J. D. SELLERS 


and Gen. Mer., Sellers 
Motor Co., Inc. 

GM Dealer 
Jackson, Miss. 


The used car business, as I see 
it, is simply in this condition: 

Factories have closed too many 
small dealers in the last few years 
with no capital to start with, and 
the NADA book had 1933 and 1934 
automobiles from fifty to one hun- 
dred dollars too high, and a lot of 
these new dealers thought that if 
it was in the book they could take it 
at that and get away with it. But 
they found out differently. 

Another thing that slowed down 
the sale of the used car a good deal 
is the number of low priced cars now 
on the market, and the easy way to 
buy them. In many instances it is 
more profitable for the purchaser 
to buy a new car than a used one. 
That has slowed up used car sales. 

Our spring selling season opened 
up a little later than usual, and 
naturally dealers accumulate used 
ears through the winter and un- 
load the bulk of them in the spring. 

As far as the old conservative 
automobile dealers that know the 
business, their stock is just about 
normal for this time of the year, 
and they are not alarmed at all. 
You can sell any used car at a 
price, and the dealers taking them 
at the proper price have no trouble 
moving them. 


Alarm Is Felt 
By N. M. Dealer 


By C. G. HOUK 


Mer., Houk Motor Co. 
Ford Dealer 
Santa Fe, N. M. 


Used car stocks have reached an 
almost alarming proportion in New 
Mexico, and the situation is very 
seriously threatening the output of 
new cars; however, in this particu- 
lar locality there is usually a large 
moving of used cars in April, and 
it is the hope of used car dealers 
that they will be able to reduce their 
stocks considerably by the first of 
May. If they do not do so, it will 
naturally hold back the sale of new 
cars the rest of the summer. 


} NADA to Make National Survey of Used Cars 


Believes Overload M ight 


Slow Down New Car Sales 


Normal Stocks 
Found in Rural 
Tennessee Towns 


By JAMES S. FRAZER 


Frazer Motor Co. 
Chrysler Dealer 
Nashville, Tenn. 


In the small rural cities in Ten- 
nessee the used car stocks are about 
normal, due to the increased pur- 
chasing power as a result of the 
increased prices of agricultural 
products. 

In the larger cities of the state, 
there is an accumulation of a very 
abnormal number of used cars, par- 
ticularly of the ’33 and ’'34 models. 

Unless some condition arises that 
will stimulate the used car buying 
in the larger cities it will definitely 
affect the sale of new cars during 
the next 60 days. 


Dealer Stocks 
Show Increase, 


Says Official 


By FRANK C. O’RIELLY 


Chairman, Arizona State Advisory 
Committee 
Tucson, Arizona 


We have not required our dealers 
to clear their Used Car Sale Re- 
ports through the office of the State 
Advisory Committee, as is the prac- 
tice in some of the other code states, 
and consequently, we are not in 
position to quote any accurate sta- 
tistics which would throw any real 
light on the subject of used car 
stocks. 


I know, 
tacts with 


from my con- 
the dealers throughout 
the state that used cars on hand 
in dealers’ stocks today are from 
three to four times what they were 
@& year ago, and that the dollar in- 
ventory is at least four times what 
it was a year ago, due to the fact 
that the unit value of used cars is 
about $30 to $35 higher than it was 
a year ago, which condition is caused 
by the high trade-in prices estab- 
lished under the code. 

We are selling approximately the 
same number of used cars that we 
were selling at this time last year, 
but because of the fact that new 
ear sales are running ahead of last 
year, the used car stocks are con- 
tinuing to increase. 

Effective Apr. 1, we will require 
all dealers to clear Used Car Report 
of Sale forms through this office, so 
that by Apr. 30, we should be in 
position to give you some informa- 
tion that will accurately reflect the 
used car situation throughout 
Arizona. 


Outlook Dark 
In Virginia, Says 
Code Chairman 


By CHARLES G. McKIMMIE 


Chairman and Commissioner, Va. 
State Advisory Committee 
Richmond, Va. 


Generally speaking the used car 
situation in Virginia is anything 
but bright. 

Used car inventories have _ in- 
creased materially. Used car sales 
of all types have failed to keep pace 
with new car sales. Particularly 
have the late models, 1933 and 1934 
cars, shown a dangerous inclina- 
tion to stagnate in dealers’ stocks. 

Although I do not believe the 
situation has reached an acute stage, 
it has reached alarming proportions 
and the dealers throughout Virginia 
are definitely concerned with what 
appears to be an old used car evil 
entailing serious losses appearing 
over the horizon. 

It is my personal belief that this 
very noticeable slowing down in 
used car sales is occasioned through 
three things: 

First, a premature new car market 
that has not been followed by a pre- 
mature used car market; 

Second, a gradual breaking down 
of code compliance and enforcement 


however, 








because of the factory’s failure to 
insist upon their dealers following 
same, with the result that guidebook 
prices have been ignored and many 
dealers find themselves heavily loaded 
with used car inventories taken in 


at prices in excess of the guide- 
book. These prices are too high to 
warrant reasonable turnover, al- 
though the dealers are holding them 
hoping the market will improve and 
they can obtain the excessive allow- 
ance price upon resale of the car; 


Third, figures in the official guide- 
book, which up to the present time, 
have been far too high. Although 
the average dealer realizes these 
late-model used car figures were ex- 
orbitant, he has been forced in most 
cases to go the top to meet competi- 
tion, with the same result of not be- 
ing able to obtain turnover because 
of overallowance. 


I feel that the used car situation 
which has grown alarmingly could 
be hastily remedied if manufacturers 
would insist not on their dealers 
complying with all provisions of the 
code, but at least on that section 
which forbids them to exceed the 
top book code price. 


You may be further interested in 
having me localize in full the con- 
dition existing in Richmond at the 
present time, which, as you know, 
is a city of 190,000 population, and 
which is fortunate in having a 
group of dealers whom I believe are 
above the average in the conduct of 
their businesses. 


The situation is this: 


Two of our largest dealers han- 
dling Fords have placarded dozens 
of used cars with large banners 
carrying the following slogan: TEN 
DOLLARS CASH, TWENTY 
MONTHS TO PAY. This type of 
financing is expensive and destruc- 
tive to the retail automobile busi- 
ness. Both of these dealers have 
always conducted their businesses 
on a very high scale. However, they 
both find themselves loaded with 
used cars totaling between three 
and four hundred, and realize that 
they must sell same. I do not doubt 
for one minute but what they have 
cut the price of this inventory, plus 
the fact both of these Ford dealers 
who last year operated their used 
car department from one central 
location, have been forced to go out 
and rent four or five additional used 


ear lots in an effort to force the 
market. 

Chevrolet dealers on used cars 
have shown an increase in inven- 


tories, not as seriously, however, as 
many dealers handling other makes 
of cars. This is easily explained, 
however, due to the fact that Chev- 
rolet dealers in this immediate vicin- 
ity have been unable to obtain a 
sufficient number of Master Chev- 
rolets, with the result that their 
retail volume has not been anything 
like as large as it would have been 
had cars been available. 


Last week I was informed that 
the local Dodge-Plymouth dealer had 
discontinued trading, due to the fact 
that his used car stock was larger 
than it had been at any time since 
his advent into the business. I un- 
derstand this dealer has over 100 
used units at present. 

I was also personally advised by 
the Jones Motor Co., established 
over 20 years and handling Cadillac, 
LaSalle, Buick and Oldsmobile, that 
they had discontinued trading due 
to the fact that their stock had 
gradually grown to alarming propor- 
tions and that they could not con- 
tinue to accept any more cars until 
present situation was relieved. 





Dealers Stop 
Trading Used 


Cars in Carolina 


By J. J. ALTMAN 


Asst. Exec. Secy., South Carolina 
State Advisory Committee 
Columbia, S. C. 


The writer travels continually 
over South Carolina, calling on all 
automobile dealers, and finds that 
there are more used cars in the 
dealers’ stocks at present than prob- 
ably ever before. A majority of 
dealers are not trading any 1934 
models at all, and some are not trad- 
ing 1933 models at the present code 
prices. At least six dealers stated 
to the writer this week that they 
could not sell any more new cars 
until they cleaned up the used cars 
on hand, and it is believed that this 
situation exists with about 40 per 
cent of the dealers in this state and 
that the others are selecting and 
limiting their trades. 


The vegetable trucking season is 
near at hand, and the dealers are 
expecting this business to assist 
them greatly in reducing their pres- 
ent used car stocks. 





Reports Stocks 
Up 100 Per Cent 
In Atlanta, Ga. 


By JOHN E. SMITH 
John Smith Co. 
Ford Dealer 
Atlanta, Ga. 


Used car stocks in this section 
show an increase over last year’s 
stock, ranging from 50 to 100 per 
cent. This is due, probably, to a 
number of causes. In my opinion 
the principle reason for such an 


accumulation is that new car terms 
are becoming very much more lib- 
eral than heretofore, which enables 
the buyer to purchase a new car 
just about as easily as a used car. 
Then, too, the trade-in prices on the 
late model cars have been too high, 
and the dealers have been slow in 
cutting prices to move them. 

The factories are, no doubt, aware 
of this condition, and will be com- 


pelled to do something about it 
sooner or later, whether they like 
it or not, or else the finance com- 


panies and the factories will be do- 
ing the retail business of this coun- 
try. 


Used Car Sales 
Fail to Gain in 


Salt Lake City 


By S. H. BLAIR 
Pres., Blair Motor Co. 
Graham Distributors 
Salt Lake City, Utah 


In regard to the used car situa- 
tion in Utah, we have, at the pres- 
ent time, double the stock of used 
cars that we had a year ago at 
this time. Sales of new cars in 
this state are just double what the 
sales were a year ago, and the sales 
of used cars are only 20 per cent 
greater than 1934. This, I think, 
gives a picture of the condition in 
this state. 

I think the used car situation is 
very alarming and will have a great 
tendency from now on to slow up 
the sales of new cars. 


Abnormal State 
Disclosed in D. C. 


By M. C. CLAY 
Secretary, Dist. of Columbia State 
Advisory Committee 
Washington, D. C. 





It is the consensus of members of 


the D. C. State Advisory Committee 
that the used car situation in the 
Dist. of Columbia is abnormal and 
that the present used car stocks are 
unusually high generally and in a 
number of instances dangerously 
high. 


Appoint King 
Paducah, Ky., Apr. 5—George W. 
King has been appointed to the 
position of retail sales manager of 
the Paducah Motors, Inc. He has 
been identified with the motor in- 


dustry for more than a quarter of 
a century. 







































A Horse—A Horse 


Who’s Got a Horse? 


Richmond, Va., Apr. 5 
(UTPS).—The committee in 
charge of the Chancellors- 
ville celebration May 2 is 
finding diffculty securing 
horse-drawn artillery to use 
in the re-enactment of that 
famous engagement be- 
tween Lee and Hooker, it 
has been announced, 


Enjoying the fullest co- 
operation from the army, 
the marine corps and Vir- 
ginia Military Institute, at 
Lexington, the committee 
has learned that most of the 
U. S. batteries in this ter- 
ritory are now motorized. 
The batteries played a very 
considerable part in the 
Confederate attack on May 
38, and the committee is 
searching frantically for 
horse-drawn guns, knowing 
that the effect would be 














































ruined if motorized “Con- 
federate” cannon, for in- 
stance, sped into position 






between Fairview and Hazel 
Grove. 
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Truck Interests Protest Tariff 


Detroit, Apr. 5.—The new trans- 
portation rate for hauling auto- 
mobiles by rail, set to go into 
effect Apr. 15 and based on a} 
50 cent per hundred-weight as 
compared with a previous 62 cent 
rate, is being protested by the 
trucking interests. They claim 
the new railroad rate will under 
cut them by 20 per cent. 
new railroad already has 
been officially announced by the 
Grand Trunk Railway Tariff No. 
388, 
mission No. A-2715 and the Mich- 
igan Public Utilities Commission 
No. 1311. 

In addition the tariffs provide 
for store-door delivery on all 
finished automobiles transported 
from the Michigan plants includ- 
ing such points as Detroit, Flint, 
Lansing and Pontiac to Chicago. 
In order to meet the new rail 
tariffs, it is estimated that the 


Interstate Commerce Com-| 


| 


The | 





© 


trucking companies will have to | 
reduce their present costs by 25| 
per cent, which would be less than | 
| the rates provided for in the code |} 
of the freight forwarding indus- | 
try. 
The 
which 


in 1930 was 91 cents | 
later in the year was re- 
duced to 82 cents, failing, how- 
ever, to reduce the amount of 
business which the trucking com- 
panies were building up through 
their door-to-door delivery of fin- | 
ished cars. In 1931 the rail-| 
roads cut the rate to 62 cents, the} 
present rate, and convinced that 
competition by the trucking com- 
panies can be curtailed by the 
slash to 50, it is proposed that 
the new rate will go into effect 
as originally scheduled as of Apr. 
15 

Hearings on the protests will be | 
heard by the Interstate Commerce | 
Commission at its next session 
about that date. 


rate 





Jobbers Group Fights 
Eight-Cent Fuel Tax 


Nashville, Tenn., Apr. 5.—Lloyd 
Smith, Nashville, chairman of the 
| legislative and tax committee of 
|the Tennessee Automotive Job- 
bers’ Assn., has entered a vigor- 
ous protest against the legislative 
recess committee’s recent recom- 
mendation that a tax of eight 
cents a gallon be placed on motor 
oil. 

Pointing out that the automo- 


| bile industry pays $16,000,000 in 


annual revenue to the state, 
Smith wrote the committee: 
“Name us one other industry in 
Tennessee that pays as much, and 
we will withdraw our protest, but 
until you do, we shall fight this 
move to the end. We feel that 
it is time to tax some other in- 


| dustry and bring about a state 


of equality in tax-paying.” 


BIGGEST AD CAMPAIGN IN HISTORY 
Launches ALEMITE Temprite 
Summer Gear Lubrication 


NOW for More Customers and Bigger Profits 


Get On the Bandwagon 


HORACE HEIDT 
AND HIS ALEMITE BRIGADIERS 


Broadcast after broadcast, Horace Heidt 
and his Alemite Brigadiers will sell Alemite 
TEMPRITE Summer Gear Lubricants for 
you. Every car owner in your community 
will hear these powerful sales messages 
over Columbia Coast-to-Coast Network — 
Tuesday and Thursday, 10:30 P. M. East- 
ern Standard Time; 9:30 C.S.T.; 8:30 
M.T.; 7:30 P.T. 








SATURDAY EVENING POST 


Featuring a sensational advertising cam- 
paign that ties right up with the powerful 
direct mail and display material. These 
ads will talk to the car owners in your 
community in your very own language— 
they are going to hang up new records! 


HARD-HITTING SALES HELPS 


Smashing, tested direct-mail material and 
potent displays on Summer Gear Lubri- 
cation are now ready for your use. Atten- 
tion-getting free newspaper mats with real 
pulling power are going to bring your 
customers IN and keep them coming in! 


You’ll Corner the Business on Summer Gear Lubricant 
in Your Locality with Alemite Temprite 


@ Yes sir!—we're putting on the 
steam this season as never before. 
Twice a week, on a nation-wide hook- 
up, Horace Heidt and his Alemite 
Brigadiers will sell Alemite TEMP- 
RITE Summer Gear Lubricant to 
your customers, as you would sell it 
yourself, Powerful, tested direct- 
mail material and new displays that 
will make them drive IN. Andanew 
Saturday Evening Post campaign that 
dramatically tells the story of the 
Alemite TEMPRITE Summer Gear 
Lubricants. 


Right in your cash register—that’s 
where your results will show in the 
Summer Gear Lubricant drive! This 
is the greatest advertising and mer- 
chandising campaign in Alemite's 
history — and it is going to bring 
round, hard dollars into your place 
of business. Now is the time to get 
aboard the bandwagon for greater 


ae GEAR 


profits. 


of the summer gear lubricant demand 


Every modern, up-to-date lubrication 


department should have two Low- 

Pressure Barrel Pumps. One tank to 

handle Temprite E. P. 160; the other, 
Temprite E. P. 110. 


The season is just starting! 
Don't let other dealers get your share 





—and don't miss this opportunity 
which only comes once a year! 


Every motorist who drives by your 
door is a prospect for summer gear 
change, absolutely essential for 
proper lubrication in the smaller, 
tighter-fitting gears of today’s high- 
speed motor cars. The Alemite Sum- 
mer Gear campaign will warn your 
customers of the importance of lubri- 
cation change at this season — and 
thousands of drivers will be looking 
for the Alemite sign, ready to buy! 


Nation-wide radio show . . . Na- 
tional advertising . . . Smashing dis- 
plays . . . Powerful direct mail and 
newspaper ads. Don’t let this oppor- 
tunity slip by! Get full details from 
your distributor, or write us direct 


—TODAY! 
ALEMITE CORPORATION 


(Div. of Stewart-Warner Corp'n.) 
1878 Diversey Parkway, Chicago, Ill. 










LUBRICANTS 
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(Continued from Page 3) 
third of this building, on the 
south side, is the Fisher Body 
plant, separated by a brick parti- 
tion from the Chevrolet side, ex- 
cept for the portal by which 
bodies roll on conveyors to the 
car assembly plant. 

Farther west are the car con- 
ditioning shop, 80 x 245 feet, where 
cars fresh from the assembly line 
are given their final tune-up and 
inspection preliminary to ship- 
ping, ready for delivery to their 
purchasers; a loading dock, 50x 
315 feet, and a powerhouse, 
50x90 feet, above which rises a 
260-foot smoke stack that already 
is established as a new land-mark 
in the Holabird district. 

Modern development to be seen 
at the assembly plant will attract 
not only those in the automotive 
industry, but all who take an in- 
terest in efficiency and economy 
in plant lay-out and operation. 
Here, developed and co-ordinated 
to the utmost degree, may be 
seen the methods that Chevrolet 
has built up in its many plants to 
achieve high quality at low cost. 

While the new plant is note- 
worthy for its mechanical equip- 
ment, it is equally remarkable for 
its provisions for the _ safety, 
health and comfort of its work- 
ers. Ventilation, heating, light- 
ing, and other factors that pro- | 
mote good working conditions and 
good workmanship, are of the 
latest type. Particularly note- 
worthy are the provisions for ex- 
hausting of fumes from the paint 
booths, and for the illumination 
of the plant with diffused light. 

Because of the great area of 
glass in walls and in the monitor- 
type roofs, daylight working con- 
ditions obtain generally through- | 
out the main building. For arti- 
ficial light, the plant makes the 
first large industrial application 
of high tensity mercury lamps. | 
These lamps, which differ from | 
the old mercury vapor lights in 
that they utilize bulbs instead of 
tubes, are mounted 21 feet above | 
the floor. Bulbs are in deep bell- 
shaped metal reflectors shielded 
with diffusing glass covers. The | 
light is so distributed that even 
at night shadows are eliminated. | 


FAMOUS LANDMARKS@® 


Paris 
EIFFEL 
has the | TOWER 
JIN. 
Cincinnati has the 


GIBSON Hotel 


@ 
l4 


@ famous for 
its hospitality 


| to the subject of today’s sermon 


| : 
American 


|}and large what we are claiming} 


| Georgia 





Cincinnati's most popular hostelry. In 
its public and private rooms, its dining 
rooms and restaurants, even its sample 
rooms, are combined all the things that 
make for delightful hospitality in the 
modern sense. 


Rates—from $2.50 single; $4 double 
F. W. PALLANT, General Manager 
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Chevrolet Plant Has Ideal Work Conditions 


Health Factors Provided 
By Up-to-Minute Equipment) 


Dodge Dealers 


| 


Offer Public : 


Spring Program 


(Continued from Page 1) 
drive the cars themselves, to ex- 
perience at first hand what en- 
gineers have named the Airglide 
ride, the synchromatic control by 
which drivers are relieved of a! 
number of operations 
formerly required their attention. | 


Dramatic proof, it 


of all-steel bodies, of perfected 
hydraulic brakes, of the floating- | 
power engine mountings and of 
other construction details, and 
their effect on riding and operat- 
ing comfort. 


Special attention is to be given) | 


to demonstrations and fuel econ- 
omy, said to be characteristic 
of the new Dodge and Plymouth 
models. New color combinations 
are to be shown at what in many 
respects will be Dodge and Plym- 
out Spring style shows at which 
the public will be asked to ac- 
cept the open house amenities of 
local dealers and the offerings of 
an entertaining or 


‘4 W ord i m 
edgewise” 


(Continued ion Page 4) 
top.” Federal highway route 1 
from Jacksonville to Miami is 
the scene of more accidents than 
any similar 400 miles in this or 
any other hemisphere. The an- 
swer will be found in the open- 
ing paragraph. 


* 


* * 


ALL OF WHICH brings us up 


the text for which can be found 
the advertisements of any 
builder of passenger 
We are claiming speed. 
1935 models will deliver by 


in 


cars. 
The 


which | | 


is claimed, | 
is to be given of the extra safety 


the preponderance of today’s ad- 
vertising copy which stresses 





is taking us at 
“you can ride in| 


and the public 
our word that 


BALCONY 


CHEVROLET 


FISHER 


BALCONY 

















BROENING 




















“General Floor Plan of New ‘Chevrolet Plant 


perfect safety at 80.” All of 
which may be perfectly true on 
the proving ground tracks, be- 
cause they are not littered with 


| Model T’s and the other cars of 


like vintage. But believe you me, 


| we are building up a resistance 


tc sales from the road safety 
factor which is going to be seri- 
ous. 

Manufacturers must already 
sense this, if we are to judge by 


safety, but the temptation to 
claim speed always creeps in. 
* * 
ONLY TOO RECENTLY we 
have seen the movie industry 
taken to task by an agitation for 
clean pictures which swept the 
country. Far be it from me, a 
natural born Pollyanna, to “view 
with alarm,” but I most seriously 
predict that with an_ increase 
over last year’s 35,000 deaths by 
automobiles, this industry is go- 
ing to face drastic legislation in 
some states before this year, 1935, 
is through. It would not surprise | 
me in the least to hear that some 


* 





state legislature had made the 
installation of mechanical 


ernors mandatory, limiting the 


speed of any vehicle to 50 miles | 


per hour. 
The driving public already is 
demanding some such legislation 
for buses and trucks. 
there will be an agitation for 
more drastic laws affecting pas- 
senger cars which will wipe out 
all of the good work the AAA 
and automobile clubs have done 
to modify such legislation in the 
past 20 years. 
* 


* x 


gov- | 


Tomorrow | 





WHAT CAN WE of the indus- | 


try do? First, we can foster 
every movement to force regular 
inspection as to brakes, 
and other safety 
will 
unfit motor vehicles. That is im- 
mediately profitable to manufac- 
turer and dealer alike. And the 
only opposition can 
the owner who insists on risking 
others’ 
or will not put his vehicle in safe 
condition. Second, we can begin 
to D preach safety in driving in our 


lights | 


factors which | 
accelerate the junking of | 


come from | Dodds; C. 


lives because he cannot | 


advertising in our sales rooms and 
by every possible means at our 
command. 

We can remember that today 
we are placing in all sorts of 
hands a projectile which will 
travel on a modern highway 
faster than the fastest locomo- 
tive in the hands of an experi- 
enced engineer would travel 10 
years ago. With this in mind we 
can begin to readjust our specta- 
cles before they are readjusted 
for us. If we fail to take some 


| cognizance of the facts we will, 
|in my very humble opinion, have 


to pay the piper double.—G. M. S. 


Sencbhabdeve Elect 


Pa., Apr. 5.—At a 
stockholders’ meeting Apr. 1, the 
Standard Spring Steel Co. elected 
the following board of directors: H. 
R. MeMahon; J. M. Schoonmaker; 
H. E. Figgie; D. T. Gleason; R. J. 
W. Campbell; and T. J. 


Coraopolis, 


Hilliard. 

McMahon was elected president of 
the company, and Figgie and Glea- 
son vice-presidents. McMahon, Fig- 
gie, Dodds and Hilliard were named 
to the executive committee. 


CUMULATIVE NEW PASSENGER CAR REGIS 
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Cook County Registrations Reach Five-Year Peak 


More Than 9,400 Cars Sold 
In Chicago iaiead Its Environs 


Chicago, Apr. 5.—Continuing their forward surge to | 


new peaks, registrations of new cars in Cook county for 
March totaled 9,420 units as compared with 6,833 for Feb- 
ruary and 4,931 for March of last year, according to the 


official figures released by R. 


L. Polk & Co. 


It was the biggest March since 1930, when 10,747 new 
cars were registered in this county dominated by Chicago. 
The all-time record was — in 1929, with a total 


of 12,753 units. 

Ford again was far in the lead | 
with 3,235, a substantial gain 
over February with 2,373 and an 
even sharper increase over the 
March, 1934, figure of 1,221. 

Chevrolet wrested second place 
from Plymouth after running 
third in the first two months. 
The race was close, with Chev- 
rolet registering 1,335 as against 
1,235 for Plymouth. In February 
Chevrolet accounted for 612 units| 
and in March, 1934, for 984. 


Dodge was comfortably en- 
sconsed in fourth place with 879, 
Pontiac fifth with 680, Oldsmo- 
bile sixth with 655, Buick seventh 
with 278, Chrysler eighth with 
194, Hudson-Terraplane ninth 
with 188, Studebaker 10th with 
174, De Soto 11th with 174, Nash- 
LaFayette 12th with 164, Cadillac- 
LaSalle 13th with 58, Auburn 14th 
with 48, Packard 15th with 47, 
Graham 16th with 35, Hupmobile 
17th with 25, Reo 18th with 13, 
Lincoln 19th with nine, Pierce- 
Arrow 20th with four, and Willys 
21lst with two, while two units 
were reported under the group- 
ing of miscellaneous. 

All of the leaders turned in 
marked gains over both the pre- 
ceding month and the corre-| 
sponding month last year. In| 
only three instances were excep-| 
tions to this trend shown in the | 
entire list. 


Yellow Truck Reports 

Mich., Apr. 5.—Net sales 
of Yellow Truck & Coach Mfg. Co. 
for the year ended Dec. 31, 1934, | 
were $28,249,839, Paul W. Seiler, 
president, announced today. After 
deducting provision for depreciation | 
of $912,830 for plants and equip- 
ment, the consolidated net loss for 
the year 1934 amounted to $886,468 
as compared with a consolidated net 
loss of $982, 348 for the year 1933. 


Pontiac, 


| be held here 


| formal 


Mich. Returns 
To Million Car 
C la assin’34 


Lansing, Mich., oo 5. —- More 


than a million automobiles in the | 


passenger class traveled Michi- 
gan highways during 1934, accord- 
ing to a report issued by the De- 
partment of State. 


There were 1,027,064 vehicles on 


the highways last year. 
Once again the state returned 


to the million class after a drop | 


below this figure in 1933 for the 
first time since 1927. In 1927 
there were only 999,915 cars reg- 
istered against 956,784 in 1933. The 
high mark still remains during 
the boom year of 1929 when 1,220,- 
848 automobiles traveled state 
roads. 

Last year more than 2,000 trucks 
plied the state roads. Chauffeurs’ 
licenses showed a gain of about 
16,000. Over 15,000 duplicate op- 
erators’ licenses were issued in 
1934. 


SAE to Talk Diesels 

Indianapolis, Ind., Apr. 5.— 
“Piston ring problems of Diesel 
engines” will be the subject of the 
April meeting of the Indiana section, 
Society of Automotive Engineers, to 
Apr. 11, according to 
announcement by Col. A. W. Herr- 
ington, section chairman. 

H. M. Bramberry, engineer of the 
Perfect Circle Co., Hagerstown, Md. 
will head the program with an in- 
illustrated description of 
Diesel ring problems. He will be 
followed by other authorities on the 
question, and it anticipated that 
several manufacturers will be _ re- 
| presented at the meeting. 


is 





| 


Dr. 


& Brass Corp. 


Pierce-Arrow’s 
New Sales Head 
Is T. J.O’Rourke 


(onal ies Page 1) 


sitions in both the manufacturing 
and sales departments, was made 
general sales manager during the 
summer of 1933. 

O’Rourke’s elevation, said Chan- 
ter, was in recognition of the 
energy and ability which he had 
displayed in leading the 
pany’s sales. organization 
year when Pierce-Arrow 
tered the largest percentage 
fine car sales since 1929. 

At the meeting, which 





last 
regis- 
of 


is the 


fifth of a series being devoted to| 


the inauguration of an aggressive 
sales drive, O’Rourke stated that 
the response to the announcement 
a week ago of Pierce-Arrow’s re- 
organization had been most grati- 
fying and that the present stimu- 
lation of sales indicated a fur- 
ther improvement in Pierce- 
Arrow’s standing. 
Chanter, O’Rourke and William 
M. Baldwin, advertising counsel, 
will address further district meet- 
ings in Dallas, Los Angeles, San 
| Francisco and other points dur- 
ing the coming week. 


after filling various executive po-| 


com- | 





| Part of Routine Inspection 





Francis Lamb of the Department of Physical Chemistry, Michigan State College, operates the 
spectographic equipment of the Michigan Smelting and Refining Co., a subsidiary of Bohn Aluminum 
The spectograph shown here is now used for routine ) inspection of non- -ferrous metals. 


‘Bohn Lous Spectrograph 
To Attain New Standards 


| Detroit, Apr. 5.-In order to 
| definitely raise the standards of 
purity and accuracy of analyses 
of its non-ferrous ingots, the 
Michigan Smelting & Refining 
Co., a subsidiary of the Bohn 
Aluminum & Brass Corp. is sup- 
planting in many instances chem- 
ical methods of analysis and an- 
nounces the adoption in its place 
of the spectograph, which is a 
photographic means of analyzing 
a substance for the elements of 
which it is composed. Both quali- 
| tative and quantitative analysis 
| may be accomplished very ra- 
pidly by its use. It is particularly 
suitable for quantitative analysis 
of those elements which are pres- 
ent in very small percentages, 
and for this purpose is found to 
be more accurate than chemical 
analysis, it is claimed. 
This marks a radical departure 
in the use of this instrument 
which up to this time has been 
found mainly in scientific labora- 
| tories where the ultimate in pre- 
cision measurement is required. 
With the Bohn company the 
spectrograph as an instrument of 
| everyday use in the control of 


TRATIONS 49 STATES FEBRUARY 1935-1934. 


The new states shown today complete 


the February passenger car registrations. 
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it is re- 
satisfactory gain 
and accuracy of 


ingot production finding, 
ported a very 
in quality 
analysis. 

Although it is only recently 
that the vital importance of spec- 
trographic analysis in industry 
has been realized, the Bohn com- 
pany has made limited use of 
this method of control for some 
time. New alloys have been de- 
veloped for a variety of uses in 
recent years—these could not be 
manufactured if the spectrograph 
did not provide the close control 
necessary for their production, 
it is said. 

Bohn also in response to a de- 
mand for automotive bearings 
having a hardness greater than 
that of babbitt under high tem- 
peratures, has developed a cad- 
mium-base bearing alloy to meet 
the temperature and load re- 
quirements encountered. 

“Very small amounts of tin in 
a cadmium base bearing alloy 
would be detrimental to the suc- 


cessful operation of such a 
bearing,” states William E. 
McCullough, chief metallurgist. 
“By means of the spectrograph 
we can rapidly check as _ to 
whether any tin is present in our 
alloy and if so, to what extent. 


Any chemical analysis directed at 
the same end and to somewhere 
around the same accuracy would 
be extremely tedious, and with 
our high rate of production ra- 
pidity as well as accuracy of 
checking is an absolute _nec- 
essity.” 








’ . x 
Coming Events 
APRIL 
8—New York, N. Y. SAE Dinner 

9—Buffalo, N. Y. SAE Dinner, Hotel 
Statler 
10—Portiand, Ore, SAE Dinner, Multno 
mah Hotel 
10—Philadelphia, Pa, SAE Dinner, Phila- 
delphia Auto Trade Assn 
10—Baltimore, Md. SAE Dinner, Engineers 
Club 
it—Dayton, 0. SAE Dinner, Dayton En 
gineers Club 
it—Itndianapolis, ind. SAE Dinner, Athe- 
nacun 
| 12—Seattle, Wash. SAE Dinner, New 
Washington Hotel 
| 14-20—Holdrege, Neb, Automobile Display 
Week 
15—Cleveland, 0. SAE Dinner, Cleveland 
Club 
15—Detroit, Mich, SAE Dinner, Book 
Cadillac Hotel 
17—Toronto, Ont. SAE Dinner, Koyal York 
Hotel 
| 20-27—Chicago, Jl. General Motors Show, 
Hotel Stevens, 
22—New York, N. Y. American Chemical 
Society, Semi-annual Meeting 


| 22. 26—Chicago, tll. Illinois Automotive Assn., 
Maintenance Show 


MAY 
27-30—Indianapolis, tnd. Automotive Engine 
Rebuilders’ Assn. Convention 
29—San Diego, Calif. California VPacifie 
International Exposition 
JUNE 
16-20—White Suiphur Springs, W. Va. SAE 





Summer Meeting. The Greenbrier. 
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Nebraska Would Cheek 


‘Bootleg’ Caravan Cars 





sion to show that in 1929 the rail- 
ways carried 72.9 per cent of the 
total freight in ton miles, while 
the intercity trucking business 
carried only 4.2 per cent. In 1932 
| the latest figures obtainable from 
| the I. C. C. show that while the 


Claims Charge o of Truck 
Interference Unfounded 





U. of M. Professor Disputes R. R.’s Contention | 





By E. M. LUBECK 

Detroit, Apr. 5.—The contention of the railway opera-|had a drop of better than 53 per 
tors of the United States before the Senate Investigating |cent from the 1929 figures, 
Committee that the present difficulties in which the rail- | 


roads find themselves financially are primarily due to un- | tering in 1932, a total of 73.9 gain, 


regulated competition from other transportation agencies | while the intercity trucking car- 


is disputed by Professor John S. Worley, Professor of | ried 9.4 of the total for the year. 


Transportation Engineering at the University of Michigan. Cut Into Railroads 
In a lecture on the subject at? That privately-owned passenger 


Ann Arbor last week Prof. Worley 
claimed there never has been any 
study made to determine the de- 
gree to which the railways have 
suffered which would give any 
definite details to substantiate the 
charges made, and that the state- 
ment that the “destruction” of 
the railways is due to what is 
claimed to be unregulated compe- 
tition of trucks, buses and even 
passenger cars is unfortunately 
being accepted by those who have 
no knowledge of the real facts. 


He added, “There is_ before 
Congress, as we are well aware, 
several bills for the regulation 
of motor truck transportation. 
Should Congress elect to follow 
former customs of regulating only | 
common carriers engaged in in-|~ 
terstate commerce it is interest-| 57° 
ing to note that such regulations) i" 1933. 
will apply to only one twenty- 
fourth of one per cent of the 
freight moved in the United) 
States. Should it then elect to|P@Ssenger car sales in the 
regulate all interstate for hire| Period. 


trucks then the total amount of 
Uniteqd|°wned automobile for 


service 


with the remarkable increase 


Facts and Figures 


: ; freight moved in the 
Worley’s talk was packed full] states which would come under | travel or for touring as well as 
of facts and figures. It is an such regulation or within the |travel diverted to motor buses is 


answer to a moot question and also indicated by the figures re- 
based on a survey which he made 
personally and independently for 
the purpose of consolidating them 
in his talk entitled, “The Im- 
minent Destruction of Our Rail- 
ways Due to Competition by Un- 
regulated Transportation Agen- 


jurisdiction of the act would be 
only fifty-nine hundredths of one 
per cent. From this it will be 
seen that any legislation to regu- 
late transportation over the high- | 
ways would be of doubtful benefit 
to the railway and to this we will 
also add that from the standpoint 


when the revenue for the Class I 


dropped to $329,341,854 in 1933, 
making a loss to those roads of 
$544,222,392. 

Due to lack of compiled infor- 
mation on motor bus or airplane 


cies.” He agrees the railways are ve 
., | Of sound political economy the | 
the backbone of the nation’s | resulatio ~ . cs revenues prior to 1933, two factors 
t , gulation of one transportation : 
ransportation. He defends the agency to benefit the other is| which Prof. Worley states are 


cutting in on the railroad travel, 
income figures for that year show 
that the motor bus revenue 
amounted to $42,000,000 and the 
airplane routes had a revenue of 


contention of certain railway in- 
terests but adds: “If the rail- 
ways are in danger, and if it can 
be proven that this is the case, 
then it is of great national im- 


rather questionable.” 
Lack of Reports 
In the survey from which the 


reports were gathered the great- 
est difficulty was found to be 





portance and every _ serious- $8,600,000 and that the total of 
minded business man and citizen|the lack of reports from the | ¢59600,000 accounts for only 5.3 
in general has a right to be dis-|trucking industry prior to 1932,| ner cent of the loss from the rail- 


and even those were doubtful. 

Prof. Worley indicated that 
while truck transportation had 
been going on for many years no 
attempt had been made to gather 
Statistical information, owing to 
the so-called youth of the indus- 
try. The same is true of air 
|transportation companies which 
j|have added freight-carrying to 
that of passenger transportation. 

Prof. Worley cited figures from 
the Interstate Commerce Commis- 


way figures of 1920. 
Notes ICC Reports 

The remaining large decrease in 
revenues for the railways using 
the figures of 1920 and those of 
1933 are chargeable directly to 
the extensive use of privately- 
owned passenger cars, the picture 
being completed by the use of 
cars for salesmen, tourists and 
general traffic. 

Worley’s audience was _ inter- 
ested in the array of figures pre- 
sented and somewhat startled 
when he referred to the privately- 
owned transportation as unregu- 
lated transportation agencies. He 
cited facts to show that the 
privately-owned automobiles had 
its effect on railway income. He 
called attention to the I. C. C. 
reports which indicated that in 
1926 the operating revenue of all 
railroads totaled $6,508,700,000 
while the operating revenues of 
other transportation agencies to- 
| taled $392,960,000. 

1.1 Per Cent Increase 

In the 1932 I. C. C. report the 
operating income as compared 
| with the 1926 reports showed a 
lloss of $3,066,300,000 while the 
operating income of the compet- 
ing agencies showed an increase, 
the total for the year being $666,- 
800,000. The figures as _ later 
amended by the I. C. C. show how- 
ever that the actual increase in 


revenue was only 1.1 per cent of 


MICHIOAN BLVD. AT 77 ST, ne a e ; 
|the difference in the railway in- 
VV O R a D : S | come losses between the reports 
of 1929 and 1932. 
| An interesting sidelight was 
shown by the figures in the I. C. C. 
| report rendered by J. B. Eastman. 
Prof. Worley showed that the in- 
come from the intercity trucking 
operations based on the rate of 
.01045 cents per ton mile in 1932 
| were exactly the average railway 
| transportation rates per ton mile 
| for the same year. 
| In his concluding remarks he 


turbed because such a condition 
would result in economic and 
social chaos. To do without the 
services of the railways would be 
akin to a calamity. It fortunately 
is not true and close investiga- 
tion points out the fact that the 
difficulty in which the railways | 
find themselves has its answer in 
some other direction than the 
competition from _ gasoline-pro- 
pelled motor vehicles on the land | 
or in the air.” 





DOWNTOWN 


CHICAGO 


OVERLOOKING 
LAKE MICHIGAN 








again called attention to the fact 
that the railways of the United 
States suffer only in a very 
limited degree because of the 
competition offered by the trans- 
portation agencies now in exist- 
ence. 


SPECIAL APARTMENT FLOORS FOR PERMANENT GUESTS 





-_—— 


total ton miles of freight carried 


the 
|railways actually showed a gain 
|in percentage of the total regis- 


| cars have cut into the gross reve- 
'nues of the railways is shown by 
the fact that in 1920 the Class I 
railways which furnished more 
than 95 per cent of the railway 
in 1920 had passenger 
|/revenues amounting to $1,288,503,- 
This dropped to $329,341,854 
The total loss in reve- 
nues of the tremendous sum of 
$959,161,719 in 13 years compares 
in 
same 


The inroads of the privately- 
intercity 


|ported by the railroads in 1929 


roads amounted to $873,564,246 and 





































Lincoln, Neb., 5.— As 


movement of 


gaged in 


ways which their vehicles 


dealers. The measure has 


competition with caravan 
ators. 
Must Have Permit 


person or concern engaged 


vehicles so operated. 


urer showing liability 
for at least $5,000. 


inate and the destination, 


cense number and motor 


the date of movement. 
Any automobile driven 


the state from which it 


driven. 


act. 
Wildcat Dealers 

A. A. Bowring, president of the 
Nebraska Good Roads Assn., says 
that a big trade has been worked 
up on the Pacific Coast by wild- 
cat dealers who buy up used cars 
in the east, work them over, and 
then have them sent west in car- 
avans are being generally routed 
cut prices. Speedometers are 
usually disconnected during the 
2,500-mile trip, he declares. 

“This is a fraud on the buyers 
of cars and very unfair to regu- 
lar dealers who have to meet 
such chiseling competition,” he 
states. “Kansas and Wyoming 
now collect a special tax on such 
traffic, and as a result the car- 
avans are being generally routed 
through Nebraska and Colorado 
to avoid paying the tax. Con- 
cerns handling this line of busi- 
ness pick up unemployed floaters 
in the east who are willing to 
drive cars to the west coast in 
exchange for the free transporta- 
tion without wages.” 


Worm’s 











mercial caravan 
automobiles into and aooum | 
Nebraska or forcing those en- 


it to contribute sub- 
stantially to the upkeep of high- 
use, 
the Nebraska legislature has 
taken under consideration a meas- 
ure requiring special permits for 
all towing service other than that 
conducted by licensed Nebraska 
the 
support of the legitimate automo- 


tive trade in states west of 
Nebraska, where severe effects 
are being felt from “bootleg” 


oper- 


The measure provides that any 
in 
towing one vehicle behind an- 
other who is not a license holder 
in Nebraska must take out a 
permit issued in the county where 
the trip across the state begins, 
paying a $10 fee for each pair of 
A certifi- 
cate must be filed with the treas- 
insurance 





The application must show in 
detail where the trip is to orig- 
with 
the engine number and kind of 
each vehicle to be towed, the li- 
num- 
ber of each towing machine, and 


under 
its own power or towed on its own 
wheels which may be offered for 
sale or delivery in Nebraska must 
have a tag six inches square at- 
tached to its radiator cap show- 
ing the point inside or outside 
was 
A fine of $100 to $1,000 
is specified for violations of the 


A 5. 
means of either eeanieih the As | Plymouth Coupe 


Has Two Frames 


To Add Strength 


Detroit, Apr. 5.— Development 
of what is claimed to be an en- 
tirely new type of automobile 
construction to provide unusual 
strength and rigidity in convert- 
ible models, was announced to- 
day by the Plymouth Motor Corp. 

The development is_ incorpo- 
rated in the latest Plymouth con- 
vertible coupe, which will be in 
production soon. The new model 
is priced at $695, factory, Detroit. 

A Chrysler Motors engineering 
development, the new type con- 
struction involves the use of two 
frames instead of the usual one. 
The first frame is the regular 
chassis frame, while the second 


is a sub-frame built inside the 
convertible body. 
In assembly, the convertible 


body with its enclosed sub-frame 
is mounted on top of the regular 
chassis frame. Then the two 
frames are bolted securely to- 
gether to create a construction 
as strong as the body-frame as- 
sembly of sedan models, 

The regular X-type chassis 
frame is six inches in height, 
while the sub-frame, also of rigid 
X-type construction,’ is four 
inches high. The two, bolted to- 
gether, form a steel girder that 
is actually comparable in size 
and strength to the girders used 
in the construction of sky- 
scrapers. 

Passengers in the new Plym- 
outh Convertible ride on top of 


this 10-inch steel girder, sur- 
rounded by the s'eel walls of the 
body. 


The engineers who developed 
the new “double-frame” construc- 
tion claim that it solves a major 
problem that has confronted the 
automobile industry ever since 
the presentation of the first con- 
vertible car. 

Heretofore, all convertible cars 
were weaker than other body 
types because the major connect- 
ing link between the cowl sec- 
tion and the rear section was the 


body sill. This resulted in rack- 
ing and twisting motions that 
were not present in enclosed 


body types. Until this develop- 
ment, the problem had defied all 
efforts at solution. 

The new Plymouth convertible 
is a de luxe model, with interior 
upholstery of hand-buffed leather. 
Like other 1935 Plymouth models, 
it has hydraulic brakes, an all- 
steel body and scientific weight 
distribution. It is powered with 
a six-cylinder, 82-horsepower en- 


| gine, with a compression ratio of 


6.7 to 1. 


Eye View 








View of the new Chrysler Airstream six convertible coupe from 
beneath, showing: (1) Strong X-type frame built as a unit with the 
body and entirely independent of the chassis frame; (2) heavy cross 
members that brace and support the body frame at points of greatest 
stress; and (3) the ribbed steel floor board, another factor in 
producing strength. 
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Best Increases 


For Week Shown 
By Parts Firms 






By C. J. ALEXANDER 
New York, Apr. 5.-—— Dividend 
declarations by automotive ay 





panies in March called for pay- 
ments to stockholders aggregat- 
ing $3,266,000, as against $1,823,000 
in the like month of last year. 
Total declarations for the first 
three months were slightly below 
those of the like period of last 
year, however, due to declines in 
January and February. 


The three months’ total was 
$22,673,000, comparing with $22,-| 
839,000 a year ago. Car and truck 
companies in March declared 
dividends totaling $176,000, com- 
paring with $169,000 a year ago. 
Parts and accessory company 
declarations amounted to $3,090,- 
000, as against $1,654,000. 


First Quarter’s Report 


For the first quarter, declara- | 
tions by car and truck companies | 
aggregated $15,163,000, comparing 
with $15,240,000 in the like 1934} 
period. Parts and _ accessory 
declarations in the first quarter 
called for payments amounting to 
$7,510,000, as against $7,599,000 a 
year ago. 


Representation of the automo- 
tive stocks in the stock market | 
price average of the New York} 
News Bureau was increased this 
week, when Borg-Warner Corp. 
was substituted in the 60 indus- 
trial shares mal] ‘ng up the aver- 
age for Nation: Cash Register. 

Demand for ¢ ,0d income stocks 
was reflected this week in the 
movement of General Motors pre- 
ferred into new high ground at 
around $115 a share. This stock 
pays $5 a share and may be 
called at the option of the com- 
pany at $120 a si:are and accrued 
dividend .. No liens may be 
placed against property of the 
company without the consent of 
75 per cent of the _ preferred 
stockholders, 

Packard and Pierce-Arrow 

Management of the Packard 
Motor Car Co. states that a deficit 
will be shown for the first quar- 
ter, due to expenditures necessary 





in bringing out the new lower! 
priced Packard car. Pierce- 
Arrow Co., having completed its 
reorganization, returned a profit 
in the first two months of this 
year. 


Stockholders of the Eaton Mfg. 
Co. have ratified the plan where- | 
by compensation of certain execu- 
tive officers and employes would 
continue to be determined by the 
amount of net profits earned. 


Stockholders of Thompson 
Products, Inc., have compromised 
the option controversy. Options 
will be given on 23,000 shares of 
common stock as originally 
planned but price will be $18 a} 
share instead of $16 as suggested 


by the management and $20 as 
suggested by other interests. F. 
C. Crawford, president, will be 


given an option on 13,000 shares, 
the remaining 10,000 going to 
other employes. 


Would Register Square D 


Square D Co. has applied to the 
Securities Exchange Commission 
for permission to register on the 
New York Curb Exchange, 103,831 
shares of “A” preferred, issued, 
and 11,169 shares of unissued, and 
71,668 shares of issued “B” com- 
mon and 178,332 shares of unis- 


sued. Square D Co. of Los 
Angeles, Inc., an affiliate, de- 
clared a dividend of 87% cents a 





share on its 7 per cent preferred 
on account of accumulations. | 
With the payment of this divi- 
dend on Apr. 2, arrears on this} 
issue amounted to $14.87%. 

Waukesha Motor Co. applied to 
the SEC for permission to regis- 
ter its common stock on the| 
Chicago Stock Exchange. Marlin- | 


| Rockwell 


| Mack Trucks, Inc., 
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March Automotive Dividends Total $3, 266,000 


Corp. applied to the 
SEC for permission to issue 364,- 
165 shares of capital stock, to be 
issued as a result of the reorgani- 
zation under which the company 
will acquire predecessor company 
of same name, the Strom Bear- 
ings Co. and the Standard Steel 
& Bearings Corp. A share for 
share exchange will be made. 


L. A. Young, president of L. A. 
Young Spring & Wire Co., an- 
nounced that the first half year 
was promising and that larger 
profits for 1935 were indicated. 
The moulding division, acquired 
in January, 1934, showed a profit 
last year in excess of $100,000 
and should greatly increase its 


| income this year, he said. 


National Fibres’ Dividend 


National Automotive Fibres, 
Ine., declared a dividend of $1.75 
a share on account of accumula- 
tions on the preferred stock, pay- 
able May 1 to stockholders of 
record Apr. 15. Arrears. will 
amount to $10.50 after this pay- 
ment. 

The Automotive Daily News 
stock price averages for the week 
ended Apr. 3 compared as follows 
with the preceding week and a 
year ago: 


Last This Year 

Week Week Change Ago 

24 Motors 19.86 19.87 -+0.01 28.48 
10 Car-truck com’s 20.25 20.37 -+0.02 29.80 
10 Parts-accessories 20.57 20.69 --0.11 21.87 
4 Tire-rubbers 3.11 12.70 —O.41 23.53 


Parts and accessory companies 
came through again with the 
largest increase and the tire and 
rubber companies cut down the 
gain for the 24 stocks as a group 
by giving ground and again ap- 
proaching the low levels of the 
year. General Motors was up 
fractionally for the week but 
Chrysler dropped half a _ point. 
The same mixed movement pre- 
vailed in the parts and accessory 
group. Bohn and Borg-Warner 
made gains but Briggs was lower. 
Motor Products was up but Eaton 
and Electric Auto-Lite declined. 
With the exception of Bohn, the 
changes were fractional. All four 
of the leading tire and rubber 
company stocks closed the week 
at lower levels. 


A. J. Brosseau, president of 
stated that he 
was the present 


hopeful that 














Last Minute Wall Street Wires | 
From C. J. ALEXANDER | 


Wall Street Correspondent, Automotive Daily News 





New York, Apr. 5 (3:34 P.M.).—In the most active trading 
for some time motor shares participated in the rally on 
the Stock Exchange today. 

leader, advancing more than a point and crossing 35. 

General Motors was less active but closed higher. 


Chrysler was the group | 


Hupp 


again was subjected to selling and dropped below one. 


dividend rate of $1.00 annually 
would be maintained on the com- 
pany’s stock during 1935. 


Raybestos-Manhattan, Inc., 
earned 22 cents a share in the 
first two months of this year, as 
against 30 cents a year ago. In- 
creases in the cost of rubber and 
other raw materials without com- 
pensating raises in selling prices 
cut the earnings. 

Tung Sol Lamp Works declared 
the regular quarterly dividend of 
75 cents a share on the preferred 
and 25 cents on account of ac- 
cumulations of back payments, 
both payable May 1 to stock of 
record Apr. 19. Arrears now 
amount to only $1.75 a share. 


Protective Committee Formed 


A stockholders’ protective com- 
mittee has been formed to look 
out for stockholders’ interests 
during the fight which led early 
this week to a suit asking re- 
ceivership. 

The controversy between the 
New York stock exchange and 
officers of Hupp Motor Car Corp. 
resulted in an announcement by 
the Exchange that it would ask 
the Securities Exchange Commis- 
sion for permission to strike the 
company’s shares from the trad- 
ing list. Hupp officers failed to 
appear at a meeting with the 
stock-list committee of the Ex- 
change scheduled for Wednesday. 
A. M. Andrews, chairman of the 
board of Hupp, asked for a 60-day 
postponement of the meeting, ex- 
plaining that other matters were 
claiming the attention of the 
officers. 





Kelly-Springfield Delays 


Semi-Annual Payment 


Baltimore, Md., Apr. 5.— The 
Kelly-Springfield Tire Co. will not 
meet the semi-annual interest on 
its 6 per cent notes due Apr. 1. 
This does not mean, however, 
that the interest will not be met 
in the future since the decision 
on this matter is up to the trus- 
tees, subject to the approval of 
the court. 

All creditor claims against the 
corporation, which has entered 
into reorganization proceedings 
under Section 77B of the Bank- 
ruptecy Act, are to be filed within 
60 days. After this period has 
elapsed, the court still will have 
30 days in which to render its 
decision on reorganization pro- 
posals. If no agreement is forth- 
coming on reorganization plans 
to be filed, the company should 
be liquidated, Judge Calvin S. 
Chestnut contends. The judge 
believes, however, that the busi- 
ness should be continued. 


Moto 10 Meter Pro fits 


Toledo, O. Apr. 5—Moto Meter 
Gauge & Equipment Corp. reports 
for the year ended Dec. 31, 1934, 
net profit of $360,432 after depreci- 
ation, interest, federal taxes and 
other deductions, comparing with 
$150,666 in 1933. 

Royce G. Martin, president, said 
that approximately 97% per cent of 
the company’s stock had been ex- 
changed for Electric Auto- Lite 
stock at the close of the year under 
the merger agreement and that the 
offer for exchange is being held 
open until Apr. 16. 








AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKET, FRIDAY, APRIL 5, 1935 
(Furnished oo Wm. C. Reng Company, Union Guardian Betiding, | Detroit) 


High Low 
1934-35 1934-35 


23% 
337% 
12% 


103% 

10 
4Y/y 
4% 

15 


Allis Chalmers Mfg. 
American C. & F... 
American Chain 
American Woolen 
Auburn Auto (2) 
Bendix Aviation 
Bohn A. & B.. 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., 
Budd Wheel Co. 
Chrysler. 

Collins & Aikman 
Commercial Credit 
Com. Credit A . 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Firestone T. & R. 
Gabriel Co. A 
General Elec. (60c) 
General Motors 
Glidden 
Goodrich, 
Goodyear 


171, 


(2) 


5% 
8652 
121% 


B. F. 

%, @& 2: 
Graham-Paige 

Hayes Body Conp. 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 


Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelly-Spring. Tire 

Lee Rubber & Tire 
Libbey-Owens-Ford Glass 


High ow 
1934-35 1934-35 


Lest Sale 
Apr. 5 Mar. 


29 
191, 
413, 
32 
21% 
44%, 
16) 
11% 
321/, 
6 
6" 
23 
5 
25% 


Bl, 
20% 
17 


14% 
12% 
8%, 
5%, 
17, 
131 
55 
32% 


131/, 
11% 


5% 
16% 
131/, 
55% 
Nash 
27, 26 
3%, 3% 
2% 2% 


35 Reo 


13 


41 


421; Trico 


Pines 





Ludlum 
Mack Trucks 
Marlin Rockwell 
Midland Steel 
Motor Products 
Motor Wheel 
Murray 


Packard 
Pierce-Arrow : s 
Raybestos Manhattan 
Motor 
Republic Steel fn. 
8 Sparks- Withington 
Spicer Mfg. 

2 Stewart-Warner 

3 2 Studebaker 
Thompson Products . 
Timken Roller Bear. 
Products 
Union Car. 
VU. §. 
a 
Westinghouse FE. 
Yellow Truck 

Young Spring & Wire 


Last Sale 
Apr. 5 Mar. 29 
13% 
20%; 


Steel 13% 
21% 
20 
oY, oe 
24 21% 
81, 8 
12% 

3/4 

1 


(1) 


Corp. 


171, 
31%, 


4p 


(new) 


& Carb. (1). 
Industrial Alcohol... 
Rubber 


CHICAGO 


Asbestos Mfg. 
Bastian Blessing 
Bendix 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 
Winter front 


Aviation 


DETROIT 


Hall Lamp Co. 
Parker Rust Proof 


Timken-Detroit 








23 


Liquidation Seats 


For Springfield 


Springfield, Mass., Apr. 5.— 
Gradual liquidation of the 
Springfield Manufacturing Corp., 
formerly known as Rolls-Royce 
of America, Inc., is indicated by 
the annual report of J. S. Inskip, 
president, recently distributed to 
stockholders. The company had 
a net loss of $252,217 in 1934, fol- 
lowing annual losses of $267,274 
in 1933, $431,526 in 1932 and $745,- 
481 in 1931. 

Inskip’s included the 
following statement: “The busi- 
ness of the company has been 
continued with the consent of the 
bondholders’ protective commit- 
tee in the hope that the depres- 
sion would come to an end so 
that the company could operate 
at a profit. Due to continued 
annual losses, however, and after 
consideration of the present po- 
sition and prospects, the bond- 
holders’ protective committee, 
since the close of the year under 
review (1934), have advised the 
company that in their opinion it 
should liquidate promptly. The 
company is accordingly proceed- 
ing with the liquidation of its 
inventories, and until a satisfac- 
tory plan for the continuation of 
the business is worked out, is re- 
stricting its operations.” 


report 


Spicer Report Shows 
$669,800 Net Profit 


Toledo, O., Apr. 5.—Report of 
Spicer Manufacturing Corp. and 
subsidiaries for year ended Dec. 
31, 1934, certified by independent 
auditors, shows a net profit of 
$669,800 after depreciation, idle 
plant expense, federal taxes, etc., 
equivalent after dividend require- 
ments on $3 cumuletive preferred 
stock, to $1.37 a share on 300,000 
no-par shares of common stock. 
This compares with a net loss of 


$130,698 in 1933. 
Current assets as of Dec. 31, 
1934, including $866,095 cash, 


amounted to $3,017,728 and cur- 
rent liabilities were $777,651 com- 
pared with cash and U. S. certi- 
ficates of indebtedness of $730,583, 
current assets of $2,432,704 and 
current liabilities of $625,956 at 
the end of the preceding year. 
Inventories amounted to $1,456,- 
343 against $1,089,209. 

Total assets at close of 1934 
aggregated $8,064,970 comparing 
with $8,566,957 at the close of 1933; 
capital surplus was $399,795 com- 
paring with a similar amount a 
year ago and earned surplus was 
$1,848,357 against $1,435,456. There 
was no funded debt. 





Yellow Coach Cuts 
°34. Loss to $886,468 


Pontiac, Mich. Apr. 5.— Net 
sales of Yellow Truck & Coach 
Manufacturing Co. for the year 
ended Dec. 31, 1934, were $28,- 
249,839, Paul W. Seiler, president, 
announced today. After deducting 
provision for depreciation of 
$912,830 for plants and equip- 
ment, the consolidated net loss 
for 1934 amounted to $886,468 as 
compared with a consolidated net 
loss of $982,348 for 1933. 


Stewart-Warner Reports 


Va., Apr. 5—At the 
of stockholders of 
the Stewart Warner Corp., T. T. 
Sullivan, Chicago, secretary and 
treasurer, was elected a director to 
fill the vacaney created by the death 
of Robert J. Graham. 
Stewart - Warner’s 
creased approximately 


Richmond, 
annual meeting 


business _in- 
30 per cent 


in the first quarter of 1935 com- 
pared with the same period last 
year, James S. Knowlson, chairman 
of the board told stockholders. 

Net profit of Stewart Warner 
Corp., for the first two months of 
1935, was approximately $200,000, 


after taxes, depreciation and other 
deductions, comparing with $32,000 
in the two months ended February 
28, 1934. 








LIKE 





NE look at the facts will show 

you why more and more profit- 
minded dealers are switching to 
Dodge and Plymouth—the unique 
triple franchise! 

Dodge and Plymouth dealers make 
money three ways—with not one but 
three fast-selling lines—all three right 
now enjoying greater public preference 
than ever before. Profits from Dodge 
passenger cars. Profits from Plymouth 
passenger cars. And, in addition, 
rapidly-mounting profits from Dodge 
trucks and commercial cars! 


WHAT OTHER FRANCHISE 
OFFERS YOU 


TRIPLE PROFITS 





DODGE PLYMOUTH? 


And market coverage? With Dodge 
and Plymouth, 95 out of every 100 
car buyers are prospects. And the 
complete Dodge truck line, now priced 
with America’s lowest, gives over 98% 
coverage of the entire truck market. 

With all these advantages, Dodge 
and Plymouth dealers continue to forge 
ahead. Occasionally there are oppor- 
tunities for substantial merchants to 
become Dodge and Plymouth dealers. 
For details, address A. vanDerZee, 
General Sales Manager, Dodge Division 
—Chrysler Motors, Detroit, Michigan. 








